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(NAPSA)—Dear Auto Andy:
I was channel surfing when I

caught a news program talking
about “fake airbags.” Can you tell
me what a fake airbag is and how
I’d know if I had one?—C.D. in PA

Dear C.D.:
Fake or dummy airbags are, in

many cases, no airbag at all—it’s
a repair scam on the rise. The
problem is that airbags are not
something you use until you have
to, which means you may not
know it’s missing until you’re in
the middle of an accident.

Since replacing a blown airbag
can be an expensive proposition
(anywhere from $1,000 and
$3,000), some scam artists figured
out that if they loaded the airbag
compartment with filler while
charging for the replacement, they
could make a tidy profit. Filler
materials can include outdated or
inappropriate airbag units, or just
packing peanuts, paper towels or
rags. Really anything that takes
up space.

The experts at Carfax.com offer
these self-checks to determine if
an airbag is in good working
order—when turning on the igni-
tion, look at the airbag indicator
light:

• It should go on for a moment,
and then go off.

• If it remains on or flashes,
this may indicate a problem.

• If it NEVER comes on, this
indicates a serious problem.

If you think there’s a problem,
take the vehicle to a qualified
airbag mechanic for inspection.

Here’s a caveat: Airbag lights

may not come on if the previous
owner has had an on-off switch
installed. If that’s the case, ask
the previous owner or dealer to
provide a copy of the letter from
National Highway Traffic Safety
Administration (NHTSA) autho-
rizing the switch and have airbag
turned back on.

To protect yourself, consider
getting a Carfax vehicle history
report (www.carfax.com) or ask
the dealer for one. It can indicate
whether the vehicle has been
involved in a crash, a clue that
could help you uncover a missing
or incorrect airbag system. Using
this information and getting the
vehicle inspected by a certified
airbag mechanic prior to purchase
will ensure a properly working
airbag system and provide peace
of mind. Here’s hoping that you
have it, but never need it!—Andy

Before buying a used car, get
a vehicle history report and get
the car inspected—not just for
fake airbags, but for your peace
of mind.

(NAPSA)—When trying to get
the most value for your holiday
dollar, look at a product’s durabil-
ity, not just its cost. Items that
last are the ones that provide the
best value.

One way to help ensure that
the gifts you buy will still be
around for many holiday seasons
to come is to look for items that
are powder coated. This finish is
both durable and versatile, pro-
tecting products with no limits on:

• Size—Anything can be pow-
der coated, from a tractor on down
to small tools.

• Quality—Whether it’s a
Volvo stationwagon for the entire
family, a set of golf clubs for Dad,
or a patio chaise for Mom, powder
coating helps protect it from the
elements.

• Usage—If it’s an “active”
product, such as ski equipment, or
a “sedentary” one, like a piece of
home-therapy equipment, powder
coating stands up to life’s toughest
conditions.

• Technology—This attractive,
scratch-resistant finish bonds so
well with product surfaces that it
works as well in protecting laptop
computers as it does gardening
trowels.

To find a broad range of powder
coated products, check out the
online Consumer Buying Guide for
Home and Garden by visiting The
Powder Coating Institute Web site
at www.powdercoating.org.

Versatile and durable, powder
coating helps protect all sorts of
holiday items.

(NAPSA)—One of the most com-
fortable ways to sell your home may
be from the comfort of home.

That’s because many people
with homes to sell are finding a
real estate professional and listing
their homes on the Internet. 

Here are some tips on selling your
home from www.Century21.com:

Listing online may speed up the
sale process. Saving time was the
reason that 63 percent of home buy-
ers questioned in a recent National
Association of Realtors survey gave
for searching online.

CENTURY 21 Sales Professionals
often use the CENTURY 21 Cus-
tomized Marketing System to cre-
ate a personalized selling program
for clients.

•A key part of the marketing plan
is setting the list price. If a home is
priced too low, it may cost you money.
If it is priced too high, potential buy-
ers may be scared away. 

•Get your home ready for the
spotlight. Start with a good clean-
ing. Eliminate any clutter, add a
fresh coat of paint and tidy up the
yard. Talk to your real estate pro-
fessional about other tips that can
help boost your home’s curb appeal. 

•When the buyer makes an
offer, it’s time to negotiate. Rely on
your real estate professional to
guide you through this process.
Once you have accepted an offer,
keep the deal together by meeting
deadlines and criteria such as home

inspections, which can require a
renegotiation of the accepted offer
price. You can get a list of what you
will need for the closing from your
real estate agent.

Century 21 Real Estate Corpo-
ration offers System agents train-
ing and certification courses that
teach them how to use the Sys-
tem’s worldwide network of more
than 100,000 real estate profes-
sionals to a client’s advantage.
Among national full-service real
estate firms, Century 21 Real
Estate Corporation ranks highest
in overall satisfaction for first-time
home buyers and highest in overall
satisfaction with Internet services
provided to home sellers, according
to J.D. Power and Associates. 

To find a CENTURY 21 office near
you, visit www.Century21.com.

J.D. Power and Associates 2001 Home Buyer/Seller Satisfaction
StudySM. Study based on responses from 3,252 home buyers and sellers.
Study conducted for Cendant Corporation by J.D. Power and Associates. 

Selling Your Home? Start The Process At Home

A key part of marketing your
home is setting the list price.To deter-
mine the best asking price, review
the cost of recently sold homes.

(NAPSA)—The joys of the holi-
day season may be easier to
appreciate when you know how to
make light of certain chores.
Luckily, tackling holiday activities
such as cleaning up stained table-
cloths and caring for bulky guest
sheets, pillows, comforters, and
towels is easier than ever.

People everywhere are cutting
down on chores by doing jobs in
bulk and taming household tasks
in one fell swoop. Manufacturers
are taking notice and developing
solutions that can handle large-
scale household chores. For
example, Whirlpool Home Appli-
ances has developed the Duet
washer, which boasts 28 percent
more usable capacity than the
average conventional washer, and
is designed to leave plenty of
room for your bulkiest loads this
season.

“The holidays can be the most
packed time of year for anyone—
especially if you’ve got kids. 

We’ve talked to a lot of con-
sumers, and have developed this
washer as a way to help you
accomplish more, cleaning up
those daily to-do lists,” said
Alexandra Evans, a brand man-
ager for the Duet product at
Whirlpool Corporation. “Now you
can press a single button and
wash 22 towels, and bigger loads
than you ever thought possible.

More capacity means you can get
more done with every load, leav-
ing you plenty of time for life out-
side the laundry room.”

The washer has approximately
28 percent more usable capacity
than the average conventional
washer, making it possible to
clean washable comforters, pil-
lows and stuffed animals with
ease. In the real world of the laun-
dry room, this means the washer
can handle up to 22 bath towels in
a single load, compared to 14 in
an average conventional washer.
Also, Duet HT washer technology
features a sanitary cycle that
eliminates up to 99.999 percent of
certain common infectious bacte-
ria found in the home. That
means that while you wash those
sheets, you can be sanitizing them
at the same time, yet another way
of caring for your family during
this season.

Enjoy More Dazzle, Less Frazzle
This Holiday Season

(NAPSA)—In the United
States, low strength aspirin is 81
milligrams and is often associated
with the St. Joseph® 81mg Aspirin
brand. Millions of Americans have
fond childhood memories of the
little orange tablet their mom
used to give, which is now used by
adults as part of a doctor recom-
mended treatment regimen to
reduce the risk of recurrent heart
attack and stroke. You can log on
to www.81mg.com for a free sam-
ple of low dose aspirin.  Talk to
your doctor to determine if low
dose aspirin is right for you. 

Now there is a highly effective,
convenient infertility treatment.
Bravelle (urofollitropin for injection,
purified), recently approved by the
U.S. Food and Drug Administration,
is a highly purified, naturally
derived, follicle-stimulating hor-
mone that stimulates the develop-
ment of eggs in the ovaries, an
important step in most infertility
treatment programs. The new treat-
ment can be administered by either
subcutaneous (SC) or intramuscu-
lar (IM) administration. Most
patients prefer SC administration,
where you self-inject the medica-
tion just under the skin with much
smaller needles than IM. For more
information about infertility, visit
www.ferringfertility.com.

Freight rail provides U.S. busi-
nesses with safe, effective and

environmentally friendly shipping
solutions. Since 1980, railroads
have improved their services and
rates. Railroads are one of the
safest modes of transportation
around—rail accidents have
declined by 64 percent over the
past two decades. The Department
of Labor says U.S. railroads have
been one of the most productive
industries in the country. The vast
majority of the massive railroad
productivity has been passed on to
rail customers in the form of lower
rates. On average it costs 29 per-
cent less to move freight by rail
now than it did in 1981, and 59
percent less in inflation-adjusted
dollars. You can learn more about
North American freight trains at
www.tomorrowsrailroads.org. 

***
Believe that life is worth living
and your belief will help create
the fact.

—William James
***

***
Marriage is the only adventure
open to the cowardly.

—Voltaire
***




