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by Karyn Mann
(NAPSA)—As community asso-

ciations age, the daily wear and
tear on public buildings—from
exterior facades to interior com-
mon areas—can take their toll,
leaving properties in need of major
capital improvements. While there
may be debates about siding mate-
rial or interior color schemes, the
main question for community asso-
ciations is: “Do we have the funds
to pay for this?”

The community
association is respon-
sible for overseeing
the public areas and
common elements of
a housing develop-
ment, as well as the
area’s overall ap-
pearance. Whether
you live in a deed-

restricted neighborhood, co-op or
condo, the community association
sets and enforces guidelines for
the upkeep of the community.

Capital improvement projects
are challenging undertakings for
any community association. How-
ever, by working with profession-
als in the industry, a community
can make the process far more
manageable. The first, and often
the most important, task is decid-
ing how to pay for these expensive
projects. Examining the different
funding options—reserve funds,
special assessment of unit owners
or a loan—will determine what
works best for the association.

What’s involved in obtaining a
community association loan? As
with personal mortgage loans,
most banks will require certain
information to approve a loan to
an association. Plus, banks typi-
cally require three years of finan-
cial performance and a current

financial status of the association,
including a delinquency report,
budget and balance sheet. This
will demonstrate the association’s
ability to repay the debt.

The organizational documents
of the association will also be ana-
lyzed to assess its ability to bor-
row funds, with or without a vote
of the membership, and its ability
to pledge current and future
assessments as collateral. Boards
should consult with an attorney to
assess their association’s ability to
borrow funds and pledge assess-
ments as collateral.

Often, the lender also requires
a reserve study, which analyzes
the physical and financial aspects
of a commonly owned property.
The financial analysis includes an
assessment of the association’s
financial status and a review of
the funding plan, as well as identi-
fying the additional capital needs
of the community.

With the reserve study com-
plete, the community association
can then focus on which financing
option will enable it to achieve the
capital improvement goals while
protecting the financial security of
the property.

A line of credit is an amount of
money to which the association
has access. Similar to a credit
card, the community will only pay
interest on the borrowed money,
not on the entire credit line. Lines
of credit are extremely helpful to
associations looking to bridge a
gap between spending on a project
and collecting a special assess-
ment or increased maintenance
fee.

Term loans provide the associ-
ation with all the needed funds at
once. This allows community
associations to make repairs or

improvements and pay back the
loan over an extended period of
time. This is another popular
choice among community associa-
tions, since payments are spread
over a multiyear time period.
Associations often use a combina-
tion of lines of credit and term
loans to create the ideal financ-
ing package.

The advantages of obtaining a
loan to meet capital improvement
needs include: 

• If funds are needed immedi-
ately for a capital improvement
project, a loan can help avoid a
one-time special assessment fee,
which some unit owners may not
be able to afford.

• A loan may minimize in-
creases to member assessments,
spreading the repayment over a
longer period of time.

• A loan will allow the associa-
tion to receive more competitive
bids on improvements, since all
the repairs can be done at the
same time.

• A loan can allow the associa-
tion to maintain a healthy reserve
account for other emergencies. 

Thanks to these new loan
packages, associations facing
major capital improvements have
other options for raising money
instead of simply passing these
unpopular assessment increases
on to members. 

NCB’s Community Associa-
tion Loan Program has provided
innovative financing products to
meet the needs of community
associations since 1995.  For
more information, call me at
(800) 766-2622 or email me at
kmann@ncb.coop.

Karyn Mann is assistant vice
president of community associa-
tion financing at NCB.
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(NAPSA)—When Ms. Barb
Guerra went to her dentist with
tooth pain, the simple words “root
canal” filled her with dread. But
after having the painless proce-
dure performed, she realized her
worry was for naught. 

“I was pleasantly surprised
when I had a root canal,” Guerra
said. “I really didn’t experience
any discomfort at all.”

The Fear
Misplaced fears like Guerra’s

aren’t uncommon. In a new con-
sumer survey by the American
Association of Endodontists
(AAE), nearly half (48.5 percent)
of survey respondents said they
perceived root canal treatment as
“excruciatingly painful,” and
ranked the treatment just below a
spinal tap in terms of discomfort.

The Reality
But these perceptions don’t

reflect the realities of modern
treatment, something that pa-
tients are realizing firsthand.

In fact, a separate AAE study
showed that patients who have
experienced root canal treatment
are six times more likely to
describe it as “painless” than those
who haven’t had the treatment. 

The expertise of endodontists,
the dentists who specialize in root
canal treatment, combined with
anesthesia and advanced technolo-
gies, has made root canal treat-
ment a procedure that can be as
routine as having a cavity filled. 

The treatment usually lasts a

half hour and has a 95 percent
success rate in saving abscessed
or infected teeth. 

The Better Choice
When patients are told the inte-

rior of their tooth is badly infected
and requires treatment, they have
three choices: extraction of the
tooth with no replacement, extrac-
tion and replacement with an
implant, or root canal treatment. 

Patients who extract the tooth
and do not replace it can have a
difficult time chewing, have an
increased risk of gum disease and
their teeth may shift. Extraction
with implant replacement in-
volves having a prosthetic tooth
screwed into the jaw. 

Root canal treatment is the
only option that preserves the nat-
ural tooth. “It’s always best to save
the natural tooth,” says AAE Pres-
ident John S. Olmsted, D.D.S.,
M.S. “Nothing looks, feels or func-

tions like them.”
Despite these facts, the myths

surrounding root canal treatment
continue—and extend beyond con-
cerns about pain. Many people
believe that root canal treatment
is expensive compared to other
options, when it actually costs
hundreds and hundreds of dollars
less than getting an implant. 

Root canals generally require
one visit for the treatment plus
another for the placing of a crown
on the tooth, whereas placing an
implant typically requires multi-
ple surgeries.

Life After Root 
Canal Treatment

Root canal treatment removes
the damaged pulp, or soft inner
tissue containing nerves and blood
vessels, from the tooth, and then
the endodontist cleans, fills and
seals the canals. The tooth is then
restored with a permanent filling
or other restoration, allowing it to
once again function normally,
often for a lifetime. 

“I had horrible pain—before I
had root canal treatment,” said
Guerra. “Now my tooth is pain-
free.”

Guerra is just one of the 17
million people each year to have a
natural tooth saved by root canal
treatment—and to realize that the
myths about root canal treatment
just aren’t true.

For more information about
root canal treatment, visit
www.rootcanalspecialists.org.

Endodontists Demystify The Feared Root Canal—One Tooth At A Time

Radiograph of a natural tooth
after root canal treatment (left)
and extracted teeth replaced with
dental implants (right). Courtesy of
the American Association of Endodontists.

(NAPSA)—Is your car ’s oil
ready to be changed? Do you know
how much air pressure is in its
tires?  Even if you don’t know the
answers to these important main-
tenance questions, there’s a
chance your vehicle might.

Increasingly, automakers are
using sophisticated computer
technology to diagnose a wide
array of vehicle problems or to
monitor a vehicle’s performance.

For example, new systems have
been designed to determine when
it’s time for oil changes and main-
tenance.  Specialized systems can
double or even triple the time
between oil changes, when com-
pared to the common 3,000-mile
recommendation.

“Our engineers have studied
oil l ife for decades, and they
learned that oil  l i fe tends to
degrade in a predictable pat-
tern,” said Peter Lord, executive
director, GM Service Operations.
“The GM Oil-Life System
(GMOLS) simply measures the
two key factors that enable us to
predict the optimum time for the
oil to be changed—engine revolu-
tions and temperature.”

The system can automatically
adjust the oil change interval
based on engine characteristics,
driving habits and the climate in
which the vehicle is operated. For
instance, mild highway driving in
a warm climate will maximize the
interval between oil changes.
Depending on the vehicle, this

could be in excess of 12,000 miles.
On the other hand, short-trip dri-
ving in a cold climate may limit the
oil change to 3,000 miles or less.

With all of the time and finan-
cial constraints on consumers
today, GM Goodwrench believes in
using technology to deliver conve-
nience and value to vehicle main-
tenance.

For example, OnStar Vehicle
Diagnostics, an industry-first ser-
vice available only from GM, col-
lects valuable maintenance infor-
mation on four of the vehicle’s key
operating systems from hundreds
of diagnostic checks and sends a
personalized e-mail directly to the
owner.

“Today’s consumer doesn’t have
the time for unnecessary trips for
maintenance,” said Lord. “The
innovative use of leading-edge
technology in our vehicles enables
GM to offer game-changing
approaches to service such as
Goodwrench Remote Diagnostics,
OnStar Vehicle Diagnostics and
Simplified Maintenance Schedules
including GMOLS that save con-
sumers time and money, while set-
ting a new standard of conve-
nience and peace of mind that no
other manufacturer can offer.”

According to Lord, the dealer-
ship can perform all routine vehi-
cle maintenance to help prepare
for the change in weather and
winter driving months.

To learn more, visit the Web
site at www.goodwrench.com.

Vehicle Maintenance Goes High-Tech

(NAPSA)—Whether the hous-
ing bubble is about to burst or
boom, there are a few inexpensive
ways to help sell your existing
home or improve your investment
property. Try these tips:

Curb Appeal
Curb appeal refers to how good

your house looks from the street.
Home buyers and renters are
notorious for quickly sizing up a
place from the outside and mak-
ing a decision based on that first
impression. So take some time to
make sure your home’s exterior
and the surrounding yard are up
to par. Trim bushes, paint door-
ways and keep the grass mowed.
It may seem simple, but it can
make a big difference when you’re
courting buyers or tenants. 

Kitchens And Baths
A quick coat of paint in the

kitchen and bathroom can make a
big difference in the eyes of buyers
and renters. You may also want to
consider upgrading certain appli-
ances and adding what’s called a
fan replacement kit in the bath.
Broan and NuTone make a Bath
Fan Upgrade Kit that can improve
the appearance and performance of
noisy, economy fans. The kits
require no rewiring and no new
duct work to install, but they can
completely change the feel of a
bathroom in just 10 minutes. 

Homeowners can upgrade an
existing economy fan in four easy
steps: 

1. Remove old grille 
2. Remove old fan assembly 
3. Attach new fan and motor

assembly to new motor plate 
4. Install new motor assembly

and new grille
Showing Off

Get your home or the apart-
ment you are trying to rent ready
to show. Be certain it’s clean and
try to remove as many personal
items as possible. Realtors say that
buyers and renters sometimes
have trouble picturing themselves
living in homes and apartments
that already look lived in.

For more information on the
bath fan upgrade kit, visit www.
nutone.com or www.broan.com.

Tips For Selling Or Renting Your Home

Installing a bath fan upgrade kit
is an inexpensive way to improve
a home’s bathroom.


