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(NAPSA)—You can pretend
you’re vacationing in Greece with
this grilled lemon-and-garlic-fla-
vored shrimp and mushroom dish
served on warm pita bread. 

A n y t i m e  y o u ’ r e  g r i l l i n g ,
remember that fresh mushrooms
are perfect partners for all sorts of
grilling favorites, including beef,
seafood and vegetables. In addi-
tion to flavor, mushrooms pack a
surprising amount of nutrition,
contributing to our daily intake of
riboflavin, niacin and selenium,
with only 20 calories per serving
and almost no fat.

GRILLED LEMON SHRIMP
AND MUSHROOMS

1⁄4 cup olive oil
2 tablespoons lemon juice
2 teaspoons minced garlic
1 teaspoon dried oregano 
1⁄2 teaspoon salt
1⁄4 teaspoon ground black

pepper
1 pound large peeled and

deveined shrimp
12 ounces fresh white

mushrooms

2 medium-sized zucchini,
sliced 1 inch thick (about
21⁄2 cups)

1 medium-sized red onion
cut in 8 wedges 

4 pitas, warmed

Preheat outdoor grill or
broiler. In a large bowl, stir
together olive oil, lemon juice,
garlic, oregano, salt and black
pepper. Add shrimp, mush-
rooms, zucchini and red onion;
gently toss until coated. Mari-
nate for 10 minutes. Place veg-
etables and shrimp on a veg-
etable grilling rack or a rack
in a broiler pan. Grill or broil
no more than 6 inches from
heat source until vegetables
and shrimp are just cooked,
about 8 minutes, stirring and
brushing occasionally with
remaining marinade. Serve on
pita bread with plain yogurt
and chopped cucumber, if
desired.

Yield: 4 portions
Per portion: 430 calories;

28 g protein; 16 g fat; 45 g
carbohydrates

Grilled Mushrooms And Shrimp A La Grecque

Lemony grilled mushrooms and shrimp make a quick, delicious meal.

(NAPSA)—If you are consider-
ing buying a car for the first time,
you might not know where to
begin. Making such a major pur-
chase is most likely the first step
in your financial life, so it is very
important to take it seriously. 

That’s the word from the ex-
perts at a national consumer edu-
cation campaign called AWARE
(Americans Well-informed on
Automobile Retailing Economics). 

To help first-time auto buyers
navigate the financing system, it
has put together this pop quiz: 

• Do you have a budget? If
you don’t already have one, create
one. It will help you determine
how much car you can afford.
Don’t forget vehicle-related costs
outside of a new car payment, par-
ticularly insurance costs. Premi-
ums for many young drivers can
be as much as the monthly car
payment. Don’t forget to include
maintenance, gas and taxes. 

• Have you pulled your
credit report? Your credit history
may affect your finance rate, so it’s
a good idea to get a copy of your
free credit report before heading to
the dealer. Go to www.annualcredit
report.com for yours. 

• Have you shopped around?
Do some homework before you
decide which car to buy and where
to buy it. Call your bank or credit
union. Talk to dealerships. Print
out all quotes and keep them in a
folder that you bring with you
when you shop for the car.
Whether you finance through your
dealer or elsewhere, there are typi-
cally no penalties to refinance if
you’re not satisfied.

• Do you know how finance
rates are determined? Vehicle
financers use a number of factors
to determine the finance rate they
will offer you, including your
credit score, the price of the vehi-

cle you would like to purchase,
manufacturer incentives, the
amount of your down payment,
your debt repayment options and
the length of the finance contract.
The rate offered to you may be
negotiable. 

• Is there someone you
could ask to be a co-signer if
needed? If you are under the age
of 18, are currently not employed,
do not have a credit history or your
credit history is not good, you may
need a responsible person to co-sign
the finance contract for you. 

• Do you know the differ-
ence between leasing and
financing? Know what an APR is?
Credit insurance? Guaranteed
Auto Protection? You need to edu-
cate yourself on these terms and
understand the value and price of
aftermarket products. If you don’t
want something, don’t sign for it. 

According to Eric Hoffman of
AWARE, if you answered “no” to
one or more questions, go back and
hit the books before you buy a car or
truck. Said Hoffman, “Consumers,
especially those at the beginning of
their financial lives, need to be vigi-
lant about understanding the vehi-
cle-financing process. If you make
mistakes along the way, they can
follow you for years.” 

To learn more, visit the Web
site at www.autofinancing101.org.

Pop Quiz For First-Time Car Buyers

Visit www.autofinancing101.org
before you go shopping for a car. 

(NAPSA)—Call it what you
will: a mower, mover, cultivator or
grader. The list of names can go
on and on, but in reality, this
machine is your tractor, and,
depending on the attachments you
use, it can transform into almost
any kind of heavy-duty outdoor
tool you want. The key is finding
the right attachments. 

“Attachments are the arms and
legs that essentially give versatil-
ity and functionality to your trac-
tor. When you match the right
tractor with the right attach-
ments, you have an invaluable
multipurpose tool that makes out-
door chores go faster, and better
yet, more enjoyable,” explains Dan
Paschke, from John Deere Com-
mercial and Consumer Equipment
Division. To help people match
attachments with needs, Paschke
provides answers to some fre-
quently asked questions:

Q: With so many attachments
available, how do I decide what I
really need?

A: Your dealer can be an excel-
lent resource. Some factors to con-
sider are: 

• Tasks: What do you want to
do with your tractor? 

• Speed: How fast do you
want to operate?

• Space: Consider storage
space and if you will be working
around any obstacles.

Q: How does my choice of trac-
tor factor into my choice of
attachments? 

A: The tractor is the key factor
in ensuring that attachments
operate properly. Some ways to
determine if your tractor is capa-
ble of operating attachments are: 

• PTO, or Power Take Off
horsepower—rather than engine
horsepower—is a good gauge of a
tractor’s true capabilities to han-
dle attachments.

• If you are working with
attachments or implements that
require frequent changes in direc-
tion or speed, you may want to
consider a tractor that has a more
user-friendly transmission, such
as a hydrostatic or power reverser.

• The higher the GPM (gal-
lons per minute), the better the
hydraulic power. A tandem hy-
draulic pump provides power to
both the steering and implements
without robbing power from the
other.

Q: Isn’t it cumbersome to re-
move and replace attachments
from the tractor all of the time?

A: Not always. For instance,
John Deere offers the iMatch
Quick Hitch on its tractors. This
innovative and affordable feature
allows operators to easily connect
attachments to their tractor with-
out leaving the operator seat.
Simply back up your tractor and
slide on the PTO shaft. 

Q: What challenges come with
buying attachments that are
made by a different manufacturer
than my tractor?

A: John Deere and Frontier
attachments are designed to be
fully integrated with John Deere
tractors, thus ensuring optimum
performance from that attachment.
And for customers owning a John
Deere tractor with iMatch, nearly
all of these implements and attach-
ments are iMatch compatible. Off-
brand implements and attach-
ments can work as well, but there
are some potential pitfalls. First,
you frequently get what you pay
for. Second, warranties, guaran-
tees and dealer support may not
be what you would expect. Finally,
you may lose a lot of ease of use.

Q: Are there any safety issues to
be aware of when working with
attachments? 

A: A rule of thumb for safely
operating attachments is to under-
stand and follow counterbalance
guidelines. Attachments have dif-
ferent weights and can change the
center of gravity, causing a poten-
tial tipping hazard. Your dealer
should walk you through how to
counterbalance your tractor for the
best and safest operating practices. 

Q: Where is the best place to
look for attachments?

A: An area dealer is a great
place to start because they have the
knowledge, resources and expertise
at their fingertips to give you the
exact requirements to make sure
your attachments and machine are
used properly and effectively. 

For more information, visit a
John Deere dealer or go to
www.johndeere.com.

Equipment 101: Attachments And Tractors, Finding The Right Match

Consider ease of use, such as a
drive-over mower deck feature,
when selecting a tractor and
attachments.

!
Note to Editor: This is the fourth installment in an ongoing series that provides helpful tips and advice to rural homeowners
who are first-time equipment buyers.

(NAPSA)—If you want a roof
built of high-quality materials
and a dramatic, statement-mak-
ing look, it may be worth look-
ing at CertainTeed’s new Cen-
tennial Slate or Landmark TL
Ultimate luxury shingles. The

former has a look of  true
blended slate, the latter is a
wood-shake style.  For more
information, visit www.certain
teed.com or call (800) 782-8777.

The ancient Greeks believed that anyone who drank from the foun-
tain of Castalia on Mount Parnassus would be able to write poetry.

The first newspaper cartoon, a political caricature, appeared in a
Washington paper, the Federal Republican, early in 1814.

***
Keep away from people who try to belittle your ambitions. Small
people always do that, but the really great make you feel that you,
too, can become great. 

—Mark Twain 
***

***
If a man can write a better book, preach a better sermon, or make
a better mousetrap, than his neighbor, though he build his house
in the woods, the world will make a beaten path to his door.

—Ralph Waldo Emerson 
***




