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(NAPSA)—With homeowners
facing the crunch of rising energy
prices this heating season, gas
fireplaces remain a smart and
attractive choice for significantly
reducing the monthly heating
bill. While higher natural gas
and liquid propane prices may
tempt cost-conscious homeowners
to limit their gas fireplace use,
gas fireplaces can actually reduce
dependence on a central fur-
nace—providing immediate cost
savings. 

By practicing zone heating
with gas fireplaces, homeowners
heat the room or living area
where people spend the most
time. This lets them turn down
the thermostat on their central
furnace and use the gas fireplace
as a supplemental heat source.
Operating a furnace for one hour
at 75,000 to 100,000 Btu costs a
homeowner $1.12 to $1.49 based
on last month’s national average
natural gas rate. By comparison, a
natural gas fireplace running at
30,000 Btu per hour costs only 45
cents. From a financial stand-
point, it makes sense to limit the
furnace output whenever possible
and heat the most frequently used
rooms with a gas fireplace. 

Homeowners considering buy-
ing a gas fireplace should first
look for units that are A.F.U.E.
(Annual Fuel Utilization Effi-
ciency) rated. A.F.U.E. gas fire-
places are tested to the same stan-
dard used to rate today’s energy
efficient furnaces. The second
thing to look for is direct vent gas
fireplaces. Direct vent gas fire-
places burn efficiently with up to
70 percent of the heat they gener-
ate remaining in the house.
Masonry woodburning fireplaces
in comparison can lose up to 85
percent of the fire’s heat through
the chimney. Direct vent gas fire-
places can also be installed in vir-
tually any room of the home at a

fraction of the cost of a masonry
fireplace. 

In addition to zone heating sav-
ings, homeowners can save up to
$12 each month on their gas bill
by selecting a direct vent gas fire-
place with an intermittent pilot
ignition (IPI) system. For exam-
ple, Heat & Glo™, Heatilator® and
Quadra-Fire® brand direct vent
gas fireplaces feature a patented
IPI system known as Intellifire®.
This electric ignition system elim-
inates the need to keep the pilot
light always lit to use the fire-
place. The IPI system automati-
cally turns on the pilot when the
homeowner turns on the fireplace.
An IPI system can reduce as much
as half the gas used by a fireplace,
over nine million Btu per year, by
turning on and off the pilot light. 

Direct vent gas fireplaces pro-
vide a viable home-heating solu-
tion. By using the appliances
properly, homeowners can obtain
a functional supplemental heat
source while also reaping the
lifestyle benefits that come from
spending time in front of the
hearth. For more information on
direct vent gas fireplaces, go to
www.fireplaces.com. 

Gas Fireplaces: A Smart Heating Alternative

Direct vent gas fireplaces can
provide an attractive solution for
reducing your monthly heating
bill.

(NAPSA)—As home prices
continue to rise and speculation
persists regarding higher interest
rates, you may be hearing a lot of
buzz about one of the mortgage
industry’s most popular prod-
ucts—interest-only (IO) loans. IO
loans allow homebuyers to lower
their monthly payments for a set
period of time—and now make up
50 percent of the total share of
mortgages in major competitive
housing markets like San Diego,
Atlanta and San Francisco. 

Before you jump on the IO
bandwagon, it’s important to
determine if, in fact, it is the right
loan for you. While IO loans can
help you afford the home of your
dreams, consumer advocates ad-
vise buyers to proceed with cau-
tion and fully understand how the
product works. 

With an interest-only mortgage
loan, you pay only the interest on
the mortgage in monthly pay-
ments for a fixed term, freeing up
the amount that would normally
go toward paying off the principal
for other purposes. At the end of
the interest-only period (typically
two to 10 years), your loan reverts
back into a more typical mortgage,
with the monthly payments ad-
justed upward (as much as 50 per-
cent or more) to include interest
and principal for the remaining
years of the loan.

IO loans present a terrific
option for the right borrower.
They work best for those who
manage their money well, consis-
tently pay down their principal
balance and have disciplined
spending and saving habits. Even
for sub-prime borrowers, an IO
loan can be a feasible choice as
long as you are a good money

manager and are disciplined in
your spending and saving habits.

IO loans are not for everyone
because they require a high level
of financial discipline. They can
also entail more risk for the bor-
rower and the lender than other
products. They may not be well-
suited, for example, for first-time
home buyers; if the only way you
can qualify for a home is through
an IO loan, it’s probably not the
best solution. A good rule of
thumb is that if you just want to
use the lower payment of an IO
loan solely to afford a more expen-
sive home, then you should recon-
sider your options.

“Borrowers sometimes have a
tendency to be blinded by the
lower payments of an interest-
only loan,” says John Palmiotto,
senior vice president for Opteum
Financial Services, one of the
nation’s fastest growing mortgage
lenders. “However they should
really understand what can hap-
pen with that loan when rates rise
and the likelihood they will. Your
mortgage lender should explain
the interest-only product in as
much detail as possible to see if
it’s right for you.”

Interest-Only Mortgage: Right For You?

An interest-only mortgage loan
offers lower payments early on,
but requires financial discipline.

(NAPSA)—In an era where the
spotlight shines brightly on corpo-
rate ethics, governance and social
responsibility, companies of all sizes
are instituting ethics policies for
their employees. This is definitely a
step in the right direction, however,
many of these policies forget to
encompass the extended organiza-
tion—namely subcontractors.

Subcontractors not only repre-
sent their own business, but also
the firm that hired them. There-
fore the choices they make are
critical. For example, companies
may use legal software but are
they compromising their ethics by
subbing out parts of the project to
companies that are not using
authorized software? To ensure
that subcontractors are compliant,
companies need to explicitly incor-
porate language into their subcon-
tractor agreements. They should
never try to circumvent ethics and
software management policies by
making additional copies of their
legal software to accommodate
even a short-term project by a
subcontractor. 

According to Sandy Boulton,
director of Piracy Prevention at
Autodesk, the world’s leading soft-
ware and services company for the
building, manufacturing, infra-
structure, digital media and wire-
less data services fields, “While
criminal software piracy is a high-
profile problem, the majority of
copyright infringement problems
occur in companies where employ-
ees illegally copy or share soft-
ware needed to do their jobs.

Many smaller companies are pro-
ject-driven and therefore copy
software for short periods to
accommodate consultants.” 

On the flip side, subcontractors
should not accept projects that
involve the use of software they do
not have or cannot afford to pur-
chase. They can include the
licensing of the software in their
project proposal or incur the
expense themselves as a cost of
doing business. Subcontractors
who pay for their own software
licenses should consult a CPA
about depreciating the cost. 

Let us not forget that compa-
nies (and their extended teams)
caught using unauthorized soft-
ware pay the price through large
fines, attorney’s fees, damaged
reputation, bad publicity, and low
company morale. For free re-
sources to help manage your soft-
ware licenses and to institute
ethics policies, visit www.auto
desk.com/piracy or call 1-800-NO
COPIES.

Sub Out Your Work, Not Your Ethics

An increasing number of compa-
nies are making sure their sub
contractors are highly ethical.

Now That’s Funny
(NAPSA)—Comedy can be seri-

ous business. Ask anyone who’s
tried to be funny in front of other
people for a living. Fortunately for
those who want to be humorous,
write about humor or just enjoy a
good laugh, things just got easier. 

A new book has set out to cap-
ture the wit and wisdom of con-
temporary stand-up comedians

such as Steve
M a r t i n ,  R i t a
R u d n e r,  J o n
S t e w a r t  a n d
many more.

Described as
the “ultimate
comedy bible,”
“The Comedy
T h e s a u r u s ”

(Quirk Books, $16.95) has been
compiled by “L.A. Weekly” comedy
critic Judy Brown.

Organized by topics ranging
from “accidents” to “zoos”—with
everything from “cloning” to
“remote controls” in between—the
book can serve as a source of
material for writers, speechmak-
ers, students and anyone looking
for an out-loud chuckle.

It contains commentaries such
as Caroline Rhea’s admission that
“My favorite machine in the gym
is the vending machine.” 

Judy Brown has been the com-
edy critic of the “L.A. Weekly” for
more than a dozen years, is the
author of six humor books, has
performed as a stand-up comedian
and has taught comedy classes at
UCLA.

It’s available wherever books
are sold and at amazon.com.

(NAPSA)—Many homeowners
have been wondering why natural
gas prices will be so much higher
this year—and if there’s anything
they can do about it.

Here are some common ques-
tions answered by the experts at
the American Gas Association:

Q: Why are natural gas prices
higher than they were last year?

A: Natural gas customers may
face higher energy bills, especially
if winter weather is colder than it
was last year. This is due, in part,
to the disruptions by recent cata-
strophic hurricanes on natural gas
production facilities in the Gulf of
Mexico. 

Q: What will consumers do this
year?

A: Gas utility companies offer
bill-paying programs to help.

Q: How does the price of nat-
ural gas affect the economy?

A: Manufacturers and other
industrial customers use almost as
much natural gas each year as do
homes, schools and businesses
with gas service combined. So
ample natural gas at affordable
prices is vital to jobs and a healthy
economy.

Q: Is there a gas shortage?
A: Rather than a shortage,

which implies running out, this is
a period of tight supplies. There
are abundant supplies of natural
gas but they will cost more this
year.

Q: How do you bring natural
gas prices down?

A: There are two ways: increase
supply and reduce demand. During
the 1990s when gas supplies were

in balance with demand, con-
sumers enjoyed more affordable
prices.

Q: How can  suppl ies  be
increased?

A: Increased supplies could
take six to 18 months. Some of the
gas we use is imported from other
countries in a condensed liquid
state and imports could be in-
creased. Government officials can
act to give producers greater
access to natural gas resources
and promote new docks where
ships carrying imports of liquefied
natural gas (LNG) can land. 

Q: What about energy efficiency?
A: Using natural gas and other

forms of energy is something we
can all do. For example, con-
sumers can help reduce their win-
ter heating bills by sealing air
leaks around doors and windows,
dialing back the thermostat and
adding insulation.

For more information, visit
www.aga.org.

What’s Up With Natural Gas Prices?

Natural gas utility companies are
working on ways to increase sup-
ply and lower prices.

***
A man falls in love through his
eyes, a woman through her ears.

—Woodrow Wyatt
***

***
If you have it [love], you don’t
need to have anything else. If
you don’t have it, it doesn’t mat-
ter much what else you have.

—Sir James M. Barrie
***

***
All, everything that I under-
stand, I understand only
because I love.

—Leo Tolstoy
***

***
Love: The irresistible desire to
be irresistibly desired.

—Robert Frost 
***




