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(NAPSA)—Research projects
about smallpox vaccination poli-
cies and indoor tanning by teen-
agers took top honors at the first-
ever Young Epidemiology Scholars
(YES) Competition.

High school students Benjamin
Eidelson of Merion Station, Pa.,
and Robert Levine of Lincolnshire,
Ill., each earned $50,000 scholar-
ships as first-place winners in the
contest, which is supported by The
Robert Wood Johnson Foundation
(RWJF) and administered by the
College Board.

The YES Competition is de-
signed to spur students’ interest
in epidemiology, the scientific
method used to investigate, ana-
lyze and prevent or control a
health problem in a population.
The 60 students who competed in
the finals—held in the nation’s
capital—were chosen from nearly
600 entries nationwide. In all,
nearly half a million dollars in
scholarships were awarded to 123
students throughout the course of
regional and national competition.

“In a world facing public health
threats that range from the alarm-
ing increase in childhood obesity
to potential acts of bioterrorism,
the need for skilled epidemiolo-
gists and a strong public health
force has never been more appar-
ent,” said Risa Lavizzo-Mourey,
MD, MBA, president and CEO of
RWJF. “These talented scholars
have the potential to protect and
improve the health of our nation.”

Eidelson, who attends Akiba
Hebrew Academy, developed a

mathematical model to evaluate
the effects of different smallpox
vaccination strategies, based on
data from previous outbreaks of
smallpox. He found that mass vac-
cination before an outbreak typi-
cally resulted in significantly
fewer infections than vaccinations
after an outbreak, but that the
two strategies were equal in their
ability to eliminate the virus from
the population within five months. 

Levine, who attends Adlai E.
Stevenson High School, conducted
a random sample of students at a
Midwestern high school to learn
about their practices and atti-
tudes about indoor tanning. He
found 24 percent of the students
tanned indoors, even though 92
percent believed that indoor tan-
ning was unhealthy.

Two second-place winners each
received a $35,000 scholarship,

and two third-place winners each
received a $20,000 scholarship. In
addition, a $15,000 scholarship
was awarded to each of six
national finalists.

The national winners were cho-
sen by a panel of nine judges that
included some of the nation’s top
epidemiologists, as well as high
school teachers and curriculum
developers. While the competition
focuses on epidemiology, YES
seeks to develop skills that go
beyond just that area of study.

Second annual competition
As part of the second annual

YES competition, up to 60 stu-
dents will receive an expense-paid
trip to Washington, D.C. to com-
pete at a national event to be held
April 8-11, 2005. Finalists will be
judged on the basis of their writ-
ten research project reports, as
well as an oral presentation and
question-and-answer session.

The competition will award as
much as $456,000 in college schol-
arships to 120 high school juniors
and seniors, with the top two
national winners each receiving a
$50,000 college scholarship.

To enter the competition, stu-
dents must register online at
www.collegeboard.com/yes and
upload a written report of their
research project. The deadline for
registration and uploading or proj-
ects is February 1, 2005.

For more information, students
can send an e-mail to yes@college
board.org or call 800-626-9795
ext. 5932 between 9 a.m. and 5
p.m., Eastern Time.

Smallpox, Indoor Tanning Research Win Science Awards For Teens

From smallpox to indoor tanning,
student researchers are explor-
ing a variety of health concerns.

(NAPSA)—A growing number
of homeowners are bringing inte-
rior spaces to life by getting real—
using real wood to create distinc-
tive floors and paneling.

Experts say real wood offers
warmth and beauty unmatched by
other products. No matter what
home style or interior décor, wood
products can complement their
surroundings. And when you use
wood products, you are making a
good environmental choice. 

When it comes to flooring, if
you want a material that’s du-
rable, strong, and attractive,
Southern Pine may be the answer.
With its distinctive color and
grain pattern, it’s well known to
designers, builders and homeown-
ers. It is also the densest softwood
grown in this country. 

Numerous design options exist
for custom builders and designers
aiming to create innovative inte-
rior surroundings. Grades of this
type of flooring are commonly
available in 1”x4” and 1”x6”
widths. For formal décor in loca-
tions such as living and dining
rooms, higher-grade Southern
Pine material, specified “C and
Better,” appeals to architects and
interior decorators. 

For a more rustic or casual
look, consider No. 2 grade—an
economical choice suitable for
dens, hallways, and bedrooms. 

Once a floor is installed, proper
application of a finish is an impor-
tant step to ensure long-term ser-
vice. The choice of a finish affects
the appearance of the room. A

light-colored floor finish enhances
the room size, making the area
brighter and appear larger.
Darker floor finishes give large
rooms warmth and elegance.

Southern Pine is also a great
choice for ceilings, wainscoting
and wall paneling. Many handy
homeowners like interior patterns
such as double-beaded and V-
groove because they are easy to
install. These patterns can be
positioned horizontally, vertically
or even diagonally over existing
wall surfaces. Or, this material
can be nailed directly to wall
framing or furring strips. Interior
paneling products made from
Southern Pine are available in a
wide range of sizes and profiles. 

The Southern Pine Council
offers complete information about
using wood indoors. For grade
descriptions and a product locator,
visit www.southernpine.com.

Real Wood Has Real Advantages 

Experts agree: Southern Pine
flooring and paneling can add
elegance to any décor.

(NAPSA)—You’ve been prepar-
ing to put the house up for sale for
weeks, and you have the sore
muscles to prove it. Now comes
the moment of truth. Are prospec-
tive buyers really going to care
about all the work you did? If you
did your homework before opening
the toolbox, you already know the
answer.

“Everyone has heard the cau-
tionary tale about how a swimming
pool can actually lower your home’s
resale value because it creates lots
of work for the next owner,” says
Keith Hahn of Handyman Connec-
tion, one of the nation’s largest
home-improvement companies.
“The story endures because it’s a
great example of how some home
improvements, no matter how lux-
urious, can backfire when it’s time
to sell.”

When an upgrade simply has to
pay off, Hahn suggests avoiding
renovations that buyers will view
as burdens—elaborate décor or
landscaping, swimming pools, sky-
lights and more. “That beautiful
Victorian stenciling in your dining
room will be a problem if a buyer
has modern tastes,” he says. In
general, renovations uniquely
reflecting personality or taste will
not appeal to most buyers.

Instead, focus on renovations
that will save buyers work and
illustrate a commitment to regu-
lar maintenance. Upgrade kitchen
fixtures and appliances. Install
new bathroom faucets and toilet
seats, clean the grout and replace
old caulking. But keep it simple.
While these small improvements
will immediately pay for them-
selves, Hahn says a big project,
such as adding a bathroom, is a
poor short-term investment.

Other upgrades should focus on
improving curb appeal. A new
front door can modernize the
whole house. Looking to disguise
an unattractive exterior outlook?

Try installing window boxes or
hanging flower baskets. Inside the
house, spending a day touching up
chipped paint or tightening wob-
bly cabinet hardware costs almost
nothing but will pay off big on
closing day. “Buyers want to move
in and enjoy their new homes, not
repair them,” says Hahn.

A thorough interior cleaning
can also increase perceived value.
Remove clutter throughout the
house. Shampoo the carpets. Dry
clean the drapes. Wash the win-
dows. Make sure faucets sparkle.
And don’t forget to organize closets
and cabinets. “You’ll be surprised
where buyers will try to peek
when touring a home,” says Hahn.

Finally, Hahn says, step back
and take an objective look at your
home. “If anything uniquely re-
flects the trends of the early
1970s, you can bet that a potential
buyer is going to see it as an
immediately necessary upgrade,”
he adds.

Keith Hahn is the chief operat-
ing officer of Handyman Connec-
tion, a nationwide network of
home improvement and repair
contractors. For more information,
call 1-800-466-5530 or visit
www.handymanconnection.com.

Home Improvement: Making Renovations Count
Know Which Upgrades Matter Most To Prospective Buyers

Some simple home improve-
ments can make a big difference
in the sale price.

(NAPSA)—In today’s educa-
tional environment, school nurses
do far more than wipe runny
noses and bandage scraped knees.
These days, you may find a school
nurse administering complicated
drug regimens, counseling dia-
betic students on their diets or
even cleaning and re-inserting
catheter tubes. 

“Nearly nine million children
are uninsured,” said Edward J.
McElroy, president of the Ameri-
can Federation of Teachers. “For
them, school nurses often are the
only health care professional they
will see.”

But schools are being asked to
do more with less—fewer resources
and fewer school nurses. There are
approximately 45,000 to serve 53
million public school students.
While many experts agree that no
school nurse should be responsible
for more than 750 students, the
current ratio is one school nurse to
nearly 1,200 students. 

In addition to providing basic
screening and health care services
such as immunizations, school
nurses are also on the front lines
for identifying child abuse, illegal
drug use and depression. Up to 20
percent of the students in our
nation’s schools have chronic
social, emotional or other health
problems that often come to the
attention of a school nurse before
any other health professional. 

A record 5.6 percent of all stu-
dents now receive medications
while at school. Often, medica-
tions have bad side effects if the
dosage is not measured properly
or if given at the incorrect time.
Without a school nurse, many
times these medications are
administered by school personnel
who are not trained appropriately.

When Dr. Pat Cooper, the
school superintendent in McComb,
Miss., instituted a comprehensive
health program that includes a
full-time nurse in every elemen-
tary school, the benefits went far
beyond improved health care. In
five years, the number of second
graders reading on grade level
jumped from 11 to 82 percent,
enrollment in alternative pro-
grams for children with behavioral
problems dropped by 50 percent,
and students showed marked
improvement in attendance.

“Students who become ill or
injured at school and don’t have
access to a school nurse are often
sent home,” explains Juanita
Hogan, a school nurse in the Pitts-
burgh school district. “This forces
them to miss valuable school time
and learning opportunities.” 

While no state currently re-
quires a full-time school nurse in
every school, some states, includ-
ing New Mexico, New York and
South Carolina, are considering
legislation to change that. 

To learn more about school
nurses, visit the American Federa-
tion of Teachers’ Web site at
www.aft.org.

School Nurses: Essential But Missing In Most Schools

For some children, school nurses
are the only health care profes-
sionals they ever see.

***
Salesmanship starts when the
customer says no.

—George O. Boule, Jr.
***

***
Rest is the sweet sauce of labor.

—Plutarch
***

***
Days of respite are golden days.

—Robert South
***

***
Spring is nature taking up its
option on the world.

—Jimmy Cannon
***

***
New discoveries in science...will
continue to create a thousand
new frontiers for those who
would still adventure.

—Herbert Hoover
***




