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(NAPSA)—Each day, 10,000
Americans turn 62, according to
U.S. Census reports. Many retire
with the expectation that a solid
retirement account will make it
possible to travel or enjoy their
home with friends and family.
Unfortunately, too often,

retirees find that their savings
account or investments don’t look
as promising as they once did or
that other expenses have emerged
and need to be paid.
The good news is that a grow-

ing number of seniors are coming
to the conclusion that they can put
the equity in their home to work
by getting a reverse mortgage.
With a reverse mortgage, seniors

62 and older can access the equity in
their home to get tax-free funds that
can be used for whatever they want.
While this kind of mortgage may
not be for everyone, it can benefit
seniors who want to improve their
financial situations after retire-
ment. Plus, the seniors can con-
tinue to live in their home without
monthly mortgage payments.
Putting Your Home To Work
Here are five examples of how

seniors are putting reverse mort-
gages to work for them:

Payment of hospital or med-
ical bills—More and more Ameri-
cans are going into debt because
of medical bills. Never before has
the cost of medical coverage been
so high. Many seniors rely on
Medicare, but that only covers a
percentage of the total cost of
medical expenses.

Home improvements—Se-
niors are hesitant to make home
improvements while living on a
fixed income. A reverse mortgage
can allow seniors to make home
improvements or repairs.

Pay off debt—Reverse mort-
gages provide the funds needed
for seniors to pay down debt or
eliminate debt completely. This
gives many seniors the feeling of
financial relief and flexibility.

Improvement of quality of
life—One of the benefits of a
reverse mortgage is financial free-
dom. With a reverse mortgage, the
current mortgage is eliminated
and monthly mortgage payments
are not required for as long as the
senior lives in the home. Seniors

receive relief by not having to
make a monthly mortgage pay-
ment, as well as gain financial
flexibility to be able to do more in
their retirement years, like dining
out, traveling to see family, or
simply providing the financial
cushion that some seniors seek.

Travel—Funds from a reverse
mortgage give seniors a chance to
take the dream vacation they
have always wanted but may have
not had the funds to do.

An Attractive Option
Reverse mortgages are increas-

ingly becoming an attractive
option for seniors who want a com-
fortable retirement. The consumer
no longer makes a monthly mort-
gage payment but remains respon-
sible for all applicable property
taxes and homeowners insurance.
When the home is sold, the pro-

ceeds go toward paying off the
reverse mortgage and any remain-
ing money is kept by the former
homeowner. The money received
from a reverse mortgage is tax
free and it doesn’t affect Social
Security benefits.
“Reverse mortgages give se-

nior homeowners financial flexi-
bility so they can comfortably
retire and remain in their own
homes,” said Richard Mandell,
CEO of One Reverse Mortgage.
“There is no greater satisfaction
than helping seniors do what they
thought was impossible with a
loan program that is insured by
the federal government and has
helped thousands of seniors live a
better retirement.”
To learn more, visit

www.onereversemortgage.com.

Reverse Mortgages Provide Financial Flexibility

Seniors have a unique advantage
to use a reverse mortgage to help
provide financial flexibility.

(NAPSA)—To keep the grass
greener on your side of the fence
next spring, there are a few steps
you should take now.
For example, if you use a sprin-

kler system to help keep your
lawn in great shape, there are cer-
tain tasks you must perform to
protect your system before winter
arrives.
Experts recommend that you

winterize your system around the
middle of autumn to make certain
that the job is done before any
freezing occurs. The process main-
ly consists of getting all the water
out of the lines. When water is left
in the system and freezes, it can
damage the valves, pipes and
other system components.
Here are some tips from the

experts at Rain Bird:
• Start by turning off the

timer. Automatic irrigation sys-
tems have a controller or timer.
Most controllers have a “rain” or
“off” mode that shuts off the sig-
nals to the valves. Turning it “off”
allows the controller to keep all
the essential programming infor-
mation stored. The only change is
that the valves will not turn on. If
you unplug or cut the power to
your controller, you may need to
reprogram it in the spring.
• Make sure the water is off.

Shutting off the irrigation main
water supply helps to protect the
system from damage. If your sys-
tem doesn’t have a main shutoff
valve, it’s a good idea to install one
to protect your investment.
• Wrap it up. It’s a good idea

to insulate any aboveground

pipes, backflow preventers and
valves by wrapping them with
foam insulation tape and a plastic
bag.
• Next, drain the pipes. Peo-

ple who live in regions that freeze
should remove the water from
pipes to protect them from freez-
ing and bursting.
There are several ways to drain

pipes, including opening the
valves manually and using com-
pressed air to “blow out” the sys-
tem. Since there can be some risk
involved, it’s always a good idea to
contact an irrigation contractor
who specializes in winterization.
• Learn more. For more irri-

gation tips as well as information
on where to find a specialist, visit
www.rainbird.com or call (800)
RAINBIRD.

SetYour Irrigation System Up For The Season

Experts say it’s best to winterize
your lawn’s irrigation system
around the middle of autumn to
make certain that the job is done
before any freezing occurs.

(NAPSA)—“Clear communica-
tion between physicians and care-
givers can help make appoint-
ments more productive,” said
Rhonda Randall, D.O., chief med-
ical officer for UnitedHealthcare
Retiree Solutions. To learn more
and get the support you need,
visit WhatIsSolutionsForCare
givers.com or call (877) 765-4473.

* * *
Dealing with a cancer diagno-

sis can be overwhelming. But

talking to your medical team
about the disease and treatment
options available may help best
address your specific case.

* * *
If you have a Medicare Advan-

tage Plan, such as those offered
through one of WellPoint’s affili-
ates, your insurer may have a
pharmacist review your drugs
with you at no extra cost.

* * *
The American College of

Endocrinology and Merck cre-
ated The Blood Sugar Basics
Game Plan to help educate peo-
ple with diabetes and their loved
ones about controlling blood
sugar. Learn more at www.Blood
SugarBasics.com.

* * *
The most common surgery in

the U.S. for the SI joint is the
iFuse Implant System from SI-
BONE, which is intended for
sacroiliac joint fusion. Learn more
at www.si-bone.com.

(NAPSA)—TaxACT makes it
easy to navigate the tax implica-
tions of the Affordable Care Act
anytime, anywhere. Prepare,
print and e-file your federal taxes
free at www.taxact.com/affordable
-care-act. Visit the Health Insur-
ance Marketplace for information
about insurance options at www.
healthcare.gov.

* * *
National Car Rental is offering

a new free app designed to provide
speed, choice and control to travel-
ers who want to save time and be
more productive on the road. For
more information, visit https://
mobileapp.nationalcar.com.

(NAPSA)—At Walgreens, fami-
lies can get flu shots and other
immunizations, which are covered
by many insurance plans, without
scheduling an appointment. Plus,
there are great deals on an assort-
ment of items for school. See all that’s
available at www.walgreens.com.

* * *
At The National Hispanic Uni-

versity, the bachelor’s and master’s
programs in early childhood give
teachers the necessary in-depth
knowledge and skills to prepare chil-
dren for future success in school.
Learn more about early childhood
programs at www.NHU.edu/early
start.

* * *
Tears in neoprene waders and

gloves, and rips in canvas or rain
gear, can be repaired with a new
adhesive material called SG-20.
The sealant sets and dries in less
than an hour, making repairing
outdoor gear simple and quick.
For more quick-fix tips, visit
www.SG-20.com.

* * *
National Industries for the

Blind, along with its 91 associated
nonprofit agencies, serve as the
largest employer for people who
are blind in the United States. The
organization also provides employ-
ment opportunities and career
training to thousands of people
who are blind. Learn more at
www.nib.org.

(NAPSA)—A recent survey con-
ducted by Harris Interactive on
behalf of National Car Rental
revealed some fascinating facts
about business travelers and what
they want to make their trips
more successful and comfortable.
•Where Am I? Businesspeople

on the road have no time to waste
searching for directions, so finger-
tip access to maps is a top priority
for them. In fact, 43 percent of
business travelers indicate that a
map app (such as Google Maps) is
their favorite type of mobile app
while on the road.
•Fun and Friends. The study

also found that, in general, the
majority of business travelers
can’t imagine leaving home with-
out their mobile apps, with 28 per-
cent favoring social media apps
and 21 percent preferring gaming
apps.
•Driven to Win. The research

into the habits and preferences of
business travelers also shows the
strength of their commitment to
get the job done—whatever it
takes. According to the survey, if
their commercial air travel plans
fell through, 91 percent of travel-
ers would go to extraordinary
lengths to attend an important
meeting, with 54 percent either
renting a car or driving their per-
sonal vehicle.
•Tasty Rewards. For nearly

half of business travelers, there’s
no better way to celebrate a suc-
cessful meeting than by savoring
the local cuisine. Forty-four per-
cent indicate they reward them-
selves with a visit to a restau-
rant, compared with less than
one-third who say they reward
themselves with a workout at the
hotel gym. Other on-the-road

rewards include shopping (30
percent), catching up on reading
(30 percent) and sleeping in (27
percent).
•Popular Perks. Favorite

travel perks include covered
expenses for their spouse or sig-
nificant other to accompany them
on their trip (37 percent), first-
class air travel (32 percent) and a
car rental upgrade (9 percent).
•Loyalty Programs. These

can also help business travelers
earn travel perks. For example,
National Car Rental’s Emerald
Club expedites the rental process
for members by offering counter
bypass as well as access to the
“Emerald Aisle,” an exclusive sec-
tion of the lot where members
can select any vehicle as long as
they reserve a midsize car. In
addition, club members can get
EmeraldAlertsSM—e-mailed com-
munications that include Arrival
and Return Alerts, and Drop & Go
service with convenient eReceipts.

Learn More
To join the Club or for further

information, visit www.national
car.com. For detailed survey
results, visit the press room at
www.enterpriseholdings.com.

“RoadWarriors’”TopTravel Preferences

When offered a choice of travel
perks, the business types tend to
choose more travel.




