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(NAPSA)—If you are an adult
with elderly parents, you may be
used to getting periodic updates on
the status of their physical health.
When it comes to the state of their
financial health, however, elderly
parents may not be quite as forth-
coming. Many adult children are
surprised when they find that their
elderly parents are actually strug-
gling to make ends meet.

That’s why now may be the
right time to take a closer look at
your parents’ financial well-being.
Here are some signs of possible
problems:

• Stacks of unpaid bills
• Late-payment notices or calls

from creditors
• A home that has fallen into

disrepair.
According to Tim McDonald,

head of Wells Fargo’s Senior Prod-
ucts Group, some seniors may
simply forget to pay bills or
deposit checks, don’t have enough
income to cover their expenses or
have become physically unable to
write checks. Additionally, older
homeowners may avoid taking on
home repair projects because of
costs.

“Most of the time, parents
won’t let on when they’re having
trouble managing things on their
own,” said McDonald. “But there
will be red flags around the house
when money is an issue.”

That may be the time to call a
family meeting, noted McDonald.
“Those interactions can be a good
way to learn about an elderly par-
ent’s financial situation.”

A Reverse Mortgage May Be
an Option

For many people, retirement
means limited income and in-
creasing expenses because of
health care costs and prescription
drug payments. A reverse mort-
gage loan can help seniors take
care of their own needs and live
more comfortably, and ease the
concerns of adult children.

“Adult kids are taking care of
their own families, and many are
preparing to retire themselves.
They shouldn’t have to worry
about their parents’ finances at the
same time,” added McDonald. “A
reverse mortgage loan can bring

everyone some peace of mind.”
How it Works

A reverse mortgage loan
enables senior homeowners age 62
or older to convert a portion of
their home’s equity into tax-free
proceeds without the burden of
making monthly mortgage pay-
ments like a traditional mortgage.
Seniors can use the proceeds for
any purpose, including daily liv-
ing expenses, home repairs, pre-
scription drugs or long-term
health care costs.

Interest accrues on the amount
of money withdrawn, but instead
of the borrower making monthly
payments like one does on a tradi-
tional mortgage, the loan balance
is due when the last surviving bor-
rower no longer occupies the home
as his or her primary residence.

Said McDonald, “The last thing
retirees want to do is worry about
money. A senior can turn to a
reverse mortgage loan and receive
funds in one lump sum, monthly
proceeds or as a line of credit.”

As a key consumer protection,
all potential borrowers must par-
ticipate in an education session
with a HUD-approved counselor to
determine if a reverse mortgage is
the best option for the senior. All
borrowers are responsible for pay-
ing all taxes and insurance as well.

A New Type of
Reverse Mortgage

One of the latest developments
in reverse mortgage products is
the HECM Saver, which allows
homeowners access to a lower por-

tion of their home equity with
lower upfront costs than a stan-
dard HECM reverse mortgage.
The lower cost comes by way of a
significantly reduced upfront-
mortgage insurance premium.

HECM Saver loans have differ-
ent qualification requirements
than traditional home equity
financing, and offer the same fea-
tures and benefits of all FHA-
insured HECM reverse mortgage
loans, such as flexible payout
options, no income or credit score
qualifications and no monthly
mortgage payments as compared
to a traditional mortgage.

Additionally, Wells Fargo cur-
rently offers no origination or ser-
vicing fees on all its FHA-insured
HECM reverse mortgages, includ-
ing the HECM Saver. The reduced
fees mean senior borrowers will
save more money upfront and over
the life of their loans.
Social Security and Medicare

Are Not Affected
Proceeds from a reverse mort-

gage loan are not considered in-
come, so Social Security and Medi-
care are not affected. Local
program offices or attorneys
should be consulted to determine
how or if reverse mortgage pro-
ceeds might affect eligibility for
other programs, such as Medicaid.

There are no income or credit
score qualifications, except when
reverse mortgage loan proceeds
are used for purchase transac-
tions. In this instance, verification
of income sufficient to pay real
estate taxes, insurance and main-
tenance costs on the borrower’s
new property is required. If the
departure residence will be
retained as an investment prop-
erty or second home, verification
of income sufficient to pay any
mortgage payments for that prop-
erty is also required.

A consumer-friendly website
with a reverse mortgage calcula-
tor has been created by the bank
to help seniors learn about reverse
mortgages, download free educa-
tional materials and calculate an
estimate of how much a reverse
mortgage could provide them in
retirement. To learn more, visit
www.wellsfargo.com/reverse.

A Reverse Mortgage May Be A Positive Financial Move For Seniors

Seniors can use the proceeds
from a reverse mortgage for any
purpose, including daily living
expenses, home repairs or long-
term health care costs.

(NAPSA)—If you’re still having
trouble selling your house, it may
be time to think outside the box.

We’re not talking about renting
out your property until the mar-
ket improves—something even
Treasury Secretary Tim Geithner
was reportedly forced to do more
than a year ago when there were
no takers for the five-bedroom
Tudor in upscale Larchmont, N.Y.,
that he’d paid $1.602 million for
in 2004. Although, if you ab-
solutely need to relocate for job
reasons, say, that could be one
way to go.

No, we’re talking creative ways
that Bankrate.com and others say
help “stressed-out sellers”—sound
familiar?—make their homes
stand out from all the others on
the market. Read on for some tips:

• Sweeten the Deal. In an
effort to weed out sketchy borrow-
ers, the Federal Housing Adminis-
tration, which backs the bulk of
all new mortgages these days,
recently lowered the ceiling on the
monetary “concessions” sellers can
offer buyers to help cover ex-
penses like loan fees and closing
costs. But that doesn’t mean you
can’t try sealing the deal by
throwing in a 3-D TV. . .Or a coun-
try club membership. . .Or a car, à
la the Prius that one real-estate
agent justified to CNN by saying:
“In this market, you have to learn
to do things differently.”

• Go Viral. “The Internet has
essentially leveled the playing
field across the real-estate mar-
ket,” proclaims ForSaleByOwner.
com’s Greg Healy. True. But don’t
limit your thinking to just eBay or
Craig’s List. If a YouTube video of
a cat bouncing off a mirror can
garner gazillions of views across
the world, surely you can think of
some novel way to show off your
home’s assets.

• “Gift Box” Your Roof. One
of the questions that potential buy-
ers routinely ask, according to
MarketWatch.com, is how old is
the roof? One nice touch is to pre-
sent your documentation tied in a
bow with a box of chocolate-cov-

ered strawberries. That’s assum-
ing, of course, your roof is new and
attractive enough to have even got-
ten you to the walk-through stage.
If not, and you want to replace it
with one that practically screams
“curb appeal,” check out GAF’s
Lifetime Designer Shingles Value
Collection at www.gaf.com. These
shingles from North America’s
largest roofing manufacturer are
designed to add style to your
home—at a very affordable price.
(Strawberry-Boxing Alert: All the
company’s laminated shingles now
come with a lifetime limited war-
ranty that’s transferable to new
owners, which can be another pow-
erful selling point.)

• Enlist Your Neighbors.
Sure, some would help spread the
word out of the kindness of their
hearts. But human nature being
what it is, offering a $200 gift
card to anyone who brings you a
real, live serious buyer can work
wonders.

Oh, and for those questioning
whether any of this works, the
award for the “Most Out-of-the-
Box Thinking” goes to Bob and
Ricki Husick of Wexford, Pa. They
gained international attention a
while back after advertising that
the buyer of their two-story Colo-
nial would receive the full pur-
chase price back after they die.

The house, originally listed for
$399,999, sold soon after for
$377,000. Not bad, these days.

Two Words For Those Trying To Sell
Their Homes: Be Creative

Selling your house these days
requires some ingenuity, but it
can be done.

(NAPSA)—Here’s food for
thought: When they want a good
meal, more Americans look to their
laptops and mobile phones than
their cookbooks or recipe boxes. A
recent Yahoo! survey found that 75
percent of people are replacing
cookbooks with online resources
and they’re also using the Web to
get restaurant recommendations,
make dinner reservations and
share photos of family dishes.

“The Web is revolutionizing the
way we dine. It allows everyone to
be a food critic and provides a
platform to learn about new
cuisines and share ideas,” Yahoo!
Web Life Editor Heather Cabot
noted. She offers these facts and
tips on Web resources for foodies:

• E-mail is the new recipe
box: Like to experiment with new
recipes? Your e-mail makes a great
recipe box. When you find a recipe
online that you like, copy and
paste it into an e-mail, make
direct edits and then send it to
yourself. Create a folder where
they can all be stored. When
you’re at the grocery store, you can
simply pull up the recipe on your
mobile phone to make sure you
have all the necessary ingredients.

• Share and critique: Recipes
are not only meant to be cooked,
they’re meant to be shared. Every
day, new blogs and websites are
popping up for this very reason. On
Yahoo!’s photo-sharing site, Flickr,
for instance, there are nearly 8
million photos “tagged” with the
word “food.” Tens of thousands of
these showcase family recipes and
traditions—families preparing
each step of a recipe together,
showing the way they remember
their relatives made the dish—the
special touch or secret ingredient

that makes all the difference—
even taking photos of recipe cards
in Grandma’s original hand. Snap
a picture the next time you’re mak-
ing a dish; you, too, can preserve it
online.

• Digital concierge: Mobile
phones are practically becoming
personal concierges. There are
many great apps that can help
you find a restaurant in a partic-
ular neighborhood or based on a
cuisine. Some great apps to check
out, whether exploring your own
neighborhood or venturing out,
include:

• Urbanspoon: This app lets
you find a restaurant the way
you’d play a slot machine.

• Yahoo! Sketch-a-Search: This
app lets you draw an area with
your finger on a local map and
retrieves all the restaurants
within the area you’ve outlined.
With the new “dish” filter, you can
even sort choices by specific
dishes you might be craving.

• OpenTable: This app shows
you reservation availability right
from your handheld.

So foodies rejoice: The Web
can be your ultimate food tour
sidekick.

How Technology Has Changed The Way We Eat

Finding recipes and restaurants
is easier these days with the help
of phone apps and laptops.

Over 30 percent of the land in the United States is owned by the
federal government.

It was two Algonquin tribes, the Michi Gama and the Michi Sepe,
that gave the names to the states of Michigan and Mississippi.

***
In conversation, humor is worth more than wit and easiness more
than knowledge.

—George Herbert
***

***
Saying what we think gives a wider range of conversation than
saying what we know.

—Cullen Hightower
***




