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(NAPSA)—Smart people get
conned, too. Ask Sarasota, Fla.,
tax attorney John McKenney. 
A lawyer for more than 20

years, he represents clients in
front of the IRS and prepares tax
returns for local businesses. He
knows his way around a balance
sheet and the complexities of the
tax code. He also lost $250,000 in
an alleged Ponzi scheme.
“There are a lot of people

around here that lost a lot more
money than I did who were smart -
er and more experienced inves -
tors,” McKenney said.
The common misconception

about investment fraud victims is
that they are gullible, unsophisti-
cated or financially illiterate. But
research conducted for the FINRA
Investor Education Foundation
and AARP reveals just the oppo-
site is true.
The survey of more than 300

investors, half of whom were vic-
timized by fraud, showed that vic-
tims tend to be higher income, col-
lege-educated, self-reliant and
more financially knowledgeable
than nonvictim investors.
“Many investment fraud victims

are professionals,” said FINRA
Foundation president John Gan-
non. “They’re doctors, lawyers,
stock brokers, businessmen. In fact,
the typical investment fraud victim
is a well-educated male between the
ages of 55 and 65.”
The problem, said Robert Cial-

dini, a psychologist at Arizona
State University and an expert on
the psychology of persuasion and
influence, is that your own self-
confidence lowers your guard.
“If you think you’re invulnerable

to these things, your defenses come
down and you become more vulner-
able as a consequence,” he said. “So
those individuals who have the

background and experience, who
think they know what constitutes a
trick and what doesn’t, then open
themselves up to the possibility of
being tricked because they’re sure
that they can spot it and resist it.
Oftentimes they are wrong.”
Research shows that a better

predictor of whether you or some-
one you know might be a future
fraud victim is risky investing
behavior, such as:
• Owning other high-risk

investments. 
• Relying on friends, family or

co-workers for advice. 
• Openness to new investment

ideas. 
• Failing to check backgrounds

and registrations of professionals
or products.
• Inability to spot the persua-

sion tactics con artists use. 
You can test your susceptibility

to fraud by using the Foundation’s
Risk Meter at www.SaveAndInvest.
org. The website also provides
 information on spotting and avoid-
ing fraud, as well as information on
where to get help.

You’re Never Too Smart To Get Conned

Many fraud victims, including
John McKenny, think they are
invulnerable because they are
more financially knowledgeable,
but that’s not the case.

(NAPSA)—Enrolling in a med-
ical plan at work, or shopping for
health insurance yourself? Then
you may want to take a look at
high-deductible plans that allow
you to open a health savings
account (HSA). An HSA can help
you pay for qualified medical
expenses—such as doctor visits
and prescriptions—and save on
taxes.
HSAs are available to people

who have eligible high-deductible
health insurance coverage. This
type of insurance typically has
lower premiums because of its
higher deductibles. And preven-
tive care—such as annual physi-
cals and mammograms—is usu-
ally covered at no extra cost. 
Introduced just seven years

ago, HSAs have grown quickly in
popularity as people try to man-
age rising health care costs while
keeping health coverage. Ameri-
cans covered by HSA-eligible
health insurance increased from
just over 1 million to 10 million in
the past five years, according to
America’s Health Insurance
Plans.
“High-deductible health insur-

ance policies, paired with HSAs,
make sense for many people,” says
Chad Wilkins, chief executive offi-

cer of OptumHealth Financial Ser-
vices. “The costs compare favorably
to other types of insurance, and
you can save money for today,
tomorrow and even retirement.” 

How HSAs Work
You deposit pretax money in a

bank account. The contributions
you or your employer makes to the
HSA are tax-deductible up to lim-
its set by the IRS. 
You can invest your funds and

earn interest—and any growth is
tax free. You can also withdraw
the funds at any time to pay for
qualified medical expenses with-
out paying income taxes. 

With an HSA, you own the
funds in your account from day
one, and you keep the money if
you change jobs or retire. There’s
no “use it or lose it” rule, so
unused funds roll over each year
and can be saved for future
expenses. Many employers con-
tribute to their employees’ HSAs,
too.

Is An HSA Right For Me?
If your employer offers an HSA

or if you are shopping around to
buy health insurance on your own,
consider these tips:
• Compare the costs and bene-

fits of HSAs with other kinds of
health insurance by using cost
estimators and other tools pro-
vided by health insurers or your
employer.
• Ask a tax expert to explain

the tax advantages of HSAs.
• Check to see if your employer

contributes to your HSA. 
• Compare the interest rates,

fees and banking services pro-
vided by the HSA administrator.
See if it offers conveniences such
as HSA debit cards and online
bill payment. 
To learn more about HSAs

and high-deductible health
insurance policies, visit www.
optumhealthbank.com. 

Health Savings Accounts Offer A Low-Cost Option

A health savings account can be
good for your health and your
wealth.

Note to Editors: Health savings accounts (HSAs) are individual accounts offered by OptumHealth BankSM, Member
FDIC, and are subject to eligibility and restrictions imposed under applicable tax law, including but not limited to restric-
tions on who can open an HSA and tax penalties that may arise if distributions are not for qualified medical expenses set
forth in section 213(d) of the Internal Revenue Code. This communication is not intended as legal or tax advice. Please con-
tact a competent legal or tax professional for personal advice on eligibility, tax treatment and restrictions. Federal and state
laws and regulations are subject to change.
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(NAPSA)—Experts say the
nation’s economic downturn is
causing a growing number of con-
sumers to see used cars as a
smart way to get good value with-
out having to pay new-car prices.
However, as demand for qual-

ity used cars increases, the avail-
able supply is decreasing. To find
the right cars, it’s crucial for con-
sumers to do their homework
before they buy.
To help buyers have confidence

in vehicles they are considering, a
well-known vehicle history service
has introduced a new feature.

History—A Guide To 
Vehicle Value

Every car has a unique history
and, therefore, unique value. A low-
mileage car with records of routine
service may be worth more than a
similar model vehicle with high
mileage and multiple owners, for
example. Carfax, the vehicle history
service, can help you understand
how a car’s past history affects its
value in the market. 
The new Carfax History Impact

tool helps consumers determine if
a car is worth more or less than
retail book value, based on vehicle
history data reported to the ser-
vice. This information is especially
useful when comparing similar
model cars.

Tips For Buying Online
Today, three in four used-car

shoppers are likely to compare
vehicles online before buying.
Here are some tips:
• Start by comparing listings to

find the best price on sites such as
autotrader.com and cars.com.
• Next, research vehicle retail

book values by visiting sites such
as kbb.com and edmunds.com.

• Get a vehicle history report
and see how adjusted retail value
compares to the seller ’s asking
price. 
• Be sure to buy from a rep-

utable dealer and have a trusted
mechanic do a prepurchase
inspection.

A Valuable History Lesson
Dealers have long considered

vehicle history as a key factor
when evaluating and pricing used
cars for their inventory. Now
used-car consumers have a tool
that gives them more confidence
during the buying process by
helping them know what a vehi-
cle is worth, based on its unique
history.
“You can’t buy a car without

knowing the price,” said Larry
Gamache, communications direc-
tor at Carfax.  “Consumers can be
more confident they are paying
the right price when they see how
a vehicle’s history affects its
value.”
To learn more, visit carfax.com.

A Lesson In History Helps Find Great Used Cars

A vehicle history report can help
a used-car buyer find the right
car and better determine its
value.

(NAPSA)—Taking the SAT/
ACT is a rite of passage for most
high school students. While par-
ents are aware of how critical
these tests are to their children’s
futures, many don’t know how to
help their children prepare. 
Fortunately, there are tools

available to students, including
online and collaborative studying
that provides a more personalized,
social and interactive experience.
Farb Nivi, founder of Grockit, an
education technology company
that makes test prep fun through
the use of social networks and
gaming mechanics, shares the fol-
lowing tips:
1. Begin preparing for the test

three to four months in advance
by identifying your child’s testing
strengths and needs by specific
academic skill.
2. Structure your preparation

around your child’s unique
strengths and needs with a cus-
tomized program instead of a one-
size-fits-all class. 
3. Encourage your child to

study a little bit every day rather
than binge studying a few days a
week. Every five to seven days,
have him or her take a full day off
from test prep altogether.
4. Don’t let your child take the

SAT and SAT II on the same
weekend. This common mistake
causes unnecessary stress.
5. Don’t let your children study

the day before the test. They are
not going to learn anything the
last day and they are more likely
to stress themselves out. On the
morning of the test, have them

warm up by answering different
types of questions without check-
ing the answers.
Additionally, parents can con-

sider an online studying service
such as Grockit.com, says Nivi.
“Research has shown that stu-
dents benefit from studying in a
social and collaborative environ-
ment. Grockit provides this
through live online study groups
while also providing a completely
customized test prep program to
meet each child’s needs. The
result is a program that is not
only fun and engaging but also
affordable and produces the score
improvements students and par-
ents demand.” 
For more information, visit

www.Grockit.com.

SAT/ACT Studying Tips 

Students may benefit from using
an online studying service as
research shows they may study
better in a social and collabora-
tive environment.

***
I’d like to live as a poor man
with lots of money. 

—Pablo Picasso
***

***
Annual income twenty pounds,
annual expenditure nineteen
six, result happiness. Annual
income twenty pounds, annual
expenditure twenty pound
ought and six, result misery. 

—Charles Dickens
***

***
All progress is based upon a uni-
versal, innate desire on the part
of every organism to live beyond
its income. 

—Samuel Butler
***

Lettuce leaves consist of 95
percent water by weight. This is
what makes the lettuce crisp.
The cells high in water press
against each other, producing
the crunchy texture that is so
desirable in the fresh leaves.




