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(NAPSA)—It’s never too early
for kids to learn about stocks and
ownership. Why not spark their
curiosity, interest, involvement
and financial education at an
early age? 

Kids grow up with thousands of
images that teach them how to
spend, but almost none about the
power of owning, investing or
spending money wisely. Even gifts
of cash can perpetuate careless
spending and reinforce bad habits.
But if you are able to get children
interested—and begin teaching
them how to value, invest and
grow their money—you are pro-
viding for them a lifelong lesson
and a smart financial future. 

Giving a share of stock in a
company that children can relate
to is a simple, powerful way to
introduce them to investing. Com-
panies such as Disney, McDonald’s
and Mattel are a part of every
kid’s world. Giving them a little bit
of ownership in one of these com-
panies creates an easy opening to
begin learning about stocks and
investing. As shareholders, they’ll
get a “behind the scenes” look at
their company’s annual reports, a
small say in how their company is
run with one vote, and the chance
to see the world through the eyes
of an owner and investor.

Thirteen-year-old Teo Lamiot
from Los Angeles, Calif., was
given a share of Apple stock as a
gift for his birthday. Together with
his family, he used his stock to
learn about money and investing. 

According to Teo, “Owning a
stock is a lot better than money
because it teaches you about
investing. I have a homepage that
tracks my stocks and I check them
when I log on to my computer!”

When his class at school was
assigned a project about tracking
stocks, Teo chose to track the real
stocks that he owned. With his
experience as a stock owner, Teo
proudly says he “could teach other
kids how to track stocks for our

class projects. They didn’t know as
much about stocks as I did.” 

Giving stocks as gifts is a fun,
easy and effective way to get kids
to learn lasting, important finan-
cial skills early. “Owners see the
world a bit differently. At One-
Share we believe in the power of
ownership and the lessons it
teaches kids of all ages,” states
Byron Beach, author of the new
book “Stock Matters for Kids: An
Introduction to Stock and Owner-
ship.” Beach goes on to say, “Giving
kids a bit of ownership creates an
opening to talk about stocks and
investing. Parents and families
need more opportunities to talk
about and practice good financial
habits. Owning a single share of
stock is a way to open this door,
and ‘Stock Matters’ was written to
help further this experience.”

Oneshare.com has made it very
simple to give a child the gift of
stock, one share at a time. At One
Share.com, choose a company and
get a beautifully framed real share
of stock to give to your child. This
important gift will inspire an inter-
est in saving, investing and earn-
ing with stocks, while also creating
a new and memorable bonding
experience between you and your
favorite kids. 

Give The Gift Of A Child’s Future
Teach Kids About Stocks—One Share At A Time

Giving a child the gift of stock can
teach kids financial skills early.

(NAPSA)—There’s a bright idea
in the ongoing battle against bac-
teria—at home, at the office and on
the go. A portable ultraviolet (UV)
light gives users the opportunity to
wipe the slate clean, protecting them-
selves and their families from the
germs that can cause colds, flu and
other illnesses.

It’s an effective way to elimi-
nate 99.99 percent of germs, bac-
teria and virus surface contami-
nants in only 10 seconds—from
virtually any type of surface—to
promote better health in a more
germ-free environment.

The easy-to-use, handheld,
battery-operated unit—about the
size of a compact cellular flip
phone—disperses a UV-C light
that provides a proven germicidal
killing zone. This is the same
type of UV light that is commonly
used by hospitals to sterilize sur-
gical rooms, as well as water
treatment plants and other com-
mercial facilities requiring a ster-
ile environment.

Office Management
Did you know that a typical

office worker’s desk has 400 times
more bacteria per square inch
than an office toilet seat? What’s
more, telephones, computer key-
boards and other frequently used
office equipment are also major
depositories for housing and
spreading unwanted germs.

On an average, office workers
come in contact with 10 million
bacteria a day, including all
germs associated with contract-
ing and spreading colds and flu.
And, with 90 percent of all cold
and flu germs being spread
indoors—combined with the fact

that people touch their mouth,
nose, eyes and ears one to three
times every five minutes—illness
can whip through an office like
wildfire.

Consider the top five at-risk
office areas:

1. Phone: 25,127 microbes per
square inch (msi);

2. Desktop: 20,961 msi;
3. Keyboards: 3,295 msi
4. Mouse: 1,676 msi; and
5. Fax: 310 msi.
At the office, the Nano UV Dis-

infection Light Scanner by Zadro
Products provides a fast, easy way
to disinfect computer keyboards,
phones and other equipment with-
out the use of toxic chemicals or
smelly cleaners. And for busi-
nesses that include multiple users
within the same work area, such
as telemarketing and data pro-
cessing firms, the scanner pro-
vides an excellent way to help
reduce sick days from cold and flu
germs that can live up to 72 hours
on most any workplace surface. In
addition:

At Home
• At home, the scanner is ter-

rific for sanitizing items that are
prone to collecting germs, such as
toothbrushes, contact lenses, eye-
glasses, shoes, bathroom fixtures
and toilet seats. In the kitchen,
cutting boards, counters and
kitchen utensils become virtually
germ-free.

• For households with chil-
dren, the Nano UV is highly effec-
tive at eliminating unwanted
germs from baby cribs, changing
tables, bottles, pacifiers, toys and
more. 

On the Go
• Its compact size also makes

it easy to take along for visits to
health clubs and public rest
rooms, as well as schoolyards,
playgrounds and more.

• For business or vacation trav-
elers, the scanner makes it easy to
sanitize dirty airline trays and
lavatories. Hotel rooms can also be
quickly sanitized to ensure a more
comfortable stay, including bed-
spreads, pillows, phones, remote
controls and bathroom fixtures.

The compact scanner employs
a long-lasting (4,000-hr. rated)
ultraviolet bulb that effectively
kills 99.99 percent of all germs
from any type of surface with a
quick 10-second sweep. For easy
operation, users simply flip open
the unit, click the 10-second auto-
timer side button and sweep the
light 1⁄4” to 4” over any surface area
where germs collect.

The Nano UV Disinfection
Light Scanner operates on two
AAA batteries and is backed by a
90-day limited warranty. To learn
more and for retail store locations,
visit www.zadroinc.com or call
(800) 468-4348.

Using UV Light To Eliminate Germs From The Workplace, At Home And On The Go

A new UV scanner eliminates
germs and bacteria from virtually
any surface.

(NAPSA)—Since March 2005,
the number of Americans with
medical spending accounts has
tripled to more than 3 million. As
health care costs continue to rise,
these accounts have become a pop-
ular tax-smart way for eligible
workers to stretch their paychecks
and pay some routine medical
expenses, as well as doctor and
hospital visits.

With more than 94 percent of
employers offering such plans,
medical spending accounts allow
employees to set aside a certain
amount of each paycheck into an
account—in pretax dollars. Dur-
ing the year, participants have
access to this account for reim-
bursement of medical expenses
not covered by insurance, such as
health insurance co-pays or neces-
sary medical products.

Planning makes perfect for
people who participate in these
accounts, especially as the end of
the year approaches. Participants
are faced with a dilemma of how
to spend their unused medical
spending dollars, instead of for-
feiting them back to their employ-
ers once the annual deadline
expires. Participants give back
millions every year, yet they often
feel they don’t have any options
for using up the funds.

Kevin McCallum, a senior vice
president with 1-800 CONTACTS,
notes that medical spending
account participants should con-
sider purchasing long-term sup-
plies of certain medical products,
such as contact lenses, as an
option to make good use of their
funds.

“On average, more than $100
each year in flexible medical
accounts are surrendered by

employees,” says McCallum. “Many
consumers don’t realize that with a
little advanced planning, they can
spend this money wisely and pre-
pare for expenses they might other-
wise encounter next year. Contact
lenses fall into this category.”

Some companies offer incen-
tives that encourage medical
spending account participants to
spend their remaining funds and
get excellent values. For example,
1-800 CONTACTS offers $20 to
$60 rebates off a year’s supply of
contact lenses from a variety of
the most popular brands.

“Our rebates are a value-added
service for our customers who
seek savings in buying bulk quan-
tity,” says McCallum. “It makes
economical sense for our medical
spending account customers to
spend their money now, rather
than lose it later.”

As the year winds down, plan
participants should think ahead
about how to use any remaining
funds. If you are a contact lens
wearer, this is one option you may
not want to overlook.

Getting The Most From Your Medical Spending Account

Contact lenses can be an effec-
tive way to cash out a medical
spending account at year’s end.

(NAPSA)—JOHNSON’S® and
Anatomical Travelogue® engineers
used noninvasive technology to
study and investigate baby and
adult skin and found that the
overall level of adult skin hydra-
tion is less than that of a baby’s,
and as we age, the skin also loses
its babylike ability to absorb the
moisture that it critically needs.
By improving the ability of the
skin to absorb added moisture, it
can work more efficiently to prop-
erly renew itself. Each product in
JOHNSON’S® SOFTLOTION™

and SOFTWASH™ lines was
designed to deliver unique bene-
fits and has been clinically shown
to return adult skin back to its
baby softness. To learn more
about skin care and the new prod-
uct lines, visit www.johnsons
foryou.com.

**  **  **
From greeting cards to orna-

ments to plush toys and more,
there are a number of gift items
that support UNICEF programs
that aid children in need the
world over. To learn more, visit
www.unicefusa.org or call (800)
4UNICEF.

**  **  **
Companies such as Interim

HealthCare employ individuals to
provide specific services that help
with activities of daily living such
as preparing meals, light house-
work, bathing and companionship.

In addition, working with one com-
pany can make it easier to access
formal payer sources such as
Medicare. For more information,
visit www.interimhealthcare.com.

**  **  **
Making small, simple changes

in your life can often have big
benefits. For instance, studies
show consumers who set up a
Direct Deposit or Direct Payment
account to save for education save
$90 more per month than those
who use another method to save.
To learn more, visit www.electron
icpayments.org.

**  **  **
According to the Photo Market-

ing Association, the average Amer-
ican household took 268 pictures
in 2005. With a Nikon COOLPIX
L6 digital camera and the included
set of Energizer e2 Lithium AA bat-
teries, you wouldn’t have to change
the camera’s batteries for three
years, 266 days. The camera is
good for 1,000 shots.

***
To dare is to lose one’s footing
momentarily. To not dare is to
lose oneself.

—Soren Kierkegaard
***

***
I long to accomplish a great and
noble task; but it is my chief
duty to accomplish small tasks
as if they were great and noble.

—Helen Keller
***

The principal side of a coin,
which is commonly called heads,
is also known as the obverse.




