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(NAPSA)—A growing number
of small businesses that have pre-
viously faced obstacles getting
working capital now have a prac-
tical solution they can bank on.
They’re taking a cash advance on
future credit card receivables.
This method of getting needed
capital is gaining momentum, par-
ticularly in light of the inundation
of Small Business Administration
loan requests during recovery
efforts on the Gulf Coast. 

The cash advances taken by
these credit-worthy businesses are
called Merchant Cash Advances
and are completed without the
time, documentation and avail-
ability issues associated with a
traditional loan. 

Here’s how it works. Compa-
nies such as AdvanceMe
(www.advanceme.com), the nation’s
leading provider of merchant cash
advances, purchase a portion of
small- and mid-size businesses’
future credit card sales. These
assets, which traditional lenders
and investors do not value, help
business owners to access capi-
tal quickly and easily without
leveraging their homes or other
personal assets. Businesses sim-
ply sell AdvanceMe a portion of
their future credit card sales at
a discount in exchange for a
lump sum of working capital
today.

The process has a number of
advantages for merchants:

• It helps small businesses
manage their cash flow through-
out the year. This is especially
valuable to businesses whose day-
to-day operations are impacted by
seasonality, such as those in small
college towns. It gives them access
to the cash necessary to weather
the seasons, whether or not it’s

their busy season.
• Often, a Merchant Cash

Advance is preferred over a tradi-
tional bank loan because payment
of the obligation is directly tied to
the merchant’s revenue. In this
way, the Merchant Cash Advance
Vendor only gets paid when the
business gets paid. 

• It provides business owners
with the capital to fund marketing
and advertising campaigns, pur-
chase equipment, train employees
and/or attend industry seminars,
which they might otherwise not be
able to do.

Since 1998, AdvanceMe has
made over 30,000 advances, pro-
viding more than 13,000 busi-
nesses in all 50 states with more
than half a billion dollars in work-
ing capital. AdvanceMe can be
reached at 1-866-700-6486. 

Many Small Businesses Get Cash Advances

An option that is gaining momen-
tum among small- and medium-
size businesses when they need
working capital is called a “Mer-
chant Cash Advance.” 

(NAPSA)—If you think sum-
mers have been getting hotter in
recent years, you may be right. In
fact, according to the National Cli-
matic Data Center, 2005 was the
warmest year since national
records began in 1895. Combine
those rising temperatures with
increasing energy costs to cool
your home, and the situation can
be downright unbearable. 

To help beat the heat, Lennox
Industries, a leading provider of
customized home comfort systems,
provides answers to some common
questions about how to increase
home comfort and save money
during the hottest months of the
year, based on the pioneering and
knowledge of company founder
Dave Lennox.

How can I lower my utility
bills?

With the average homeowner
spending more than $2,100 on
energy—about half of it for heat-
ing and cooling—the cost of keep-
ing cool can be expensive. To
improve your home’s energy effi-
ciency and lower utility bills, con-
duct a simple home energy audit.
Start by examining exterior walls,
doors, and windows to identify
any cracks where cool air could be
seeping out, and seal leaks with
caulk or weather stripping. Keep
window blinds closed during the
day to block sunlight from enter-
ing the home and plant trees
around the house for added shade. 

In addition, check your attic’s
insulation. If it’s insufficient, the
home’s cooling system may have
to work harder to regulate the
indoor temperature. Add more if
there currently is less than five
inches.

Finally, be sure to set up an
appointment with a home cooling
professional to inspect and clean
your air conditioner to ensure it’s
working as efficiently as possible.
You may also want to install a
programmable thermostat that
will automatically adjust the

indoor temperature while you’re
away, which also can help lower
your energy bill.

My house feels sticky and
sometimes smells musty. What
can I do about it?

Even when the temperature is
right, your house may still feel
sticky due to excessive humidity,
and that can affect your overall
comfort and well-being. In fact, too
much moisture can lead to the
growth of mold and mildew, which
can potentially cause health issues. 

To determine whether you have
a humidity problem, have the air
in your home tested. Lennox
Industries offers a service known
as the Healthy Advantage Pro-
gram, in which an air-quality
monitor is placed inside the home
to measure humidity levels, as
well as temperature, carbon
monoxide, carbon dioxide, odors,
chemical vapors and airborne par-
ticles—all of which can affect your
health and comfort. 

If there is a moisture problem,
it’s important to inspect the house
for any water leaks, and take
appropriate measures to correct
the problem. You also may want to
consider purchasing a dehumidi-
fier, which can significantly re-
duce the moisture in your home.
Lennox recently introduced the
Humiditrol whole-home dehumidi-
fication system, which is installed
in your home’s existing duct sys-

tem and can remove up to three
times more moisture from the air
than a conventional dehumidifier.

My air conditioner is about
20 years old and I’m afraid it’s
on its last leg. What should I
look for when shopping for a
new system?

The average lifespan of a qual-
ity central air conditioner is about
15 to 20 years, so it’s smart to be
thinking about replacement. Plan-
ning ahead gives you time to con-
duct research and select the right
system based on your specific
needs. Consult the Good House-
keeping Institute, as well as man-
ufacturer Web sites and local air
conditioning professionals, who
can help guide you in making an
informed decision. 

One of the most important
things to consider when shopping
for a new system is the seasonal
energy efficiency rating (SEER).
While the national minimum
SEER rating is 13, many newer
models have a SEER of 15 and
higher, which will help make your
home more energy efficient. Some
systems, such as the Dave Lennox
Signature Collection XC21 air con-
ditioner, are nearly twice as effi-
cient as a standard air conditioner.

Finally, don’t put a price tag on
comfort. Purchase a system that is
priced within your budget, but
don’t compromise your comfort,
household energy efficiency or
long-term savings by purchasing a
unit that will not satisfy your
needs well into the future. 

To learn more about customiz-
ing your comfort and lowering your
utility bills, visit www.lennox.com.

Dave Lennox sin-
gle-handedly ele-
vated the standard of
American living in
1895, when he pio-

neered the riveted-steel furnace. His
vision has shaped modern home
comfort through innovation in
heating, cooling and indoor air
quality products.

How to Maximize Comfort and Lower Your Utility Bills

(NAPSA)—“Using a generic
equivalent is the best and safest
option for saving money on med-
ications,” said Lindsey Stephens,
pharmacist and director of profes-
sional services for Medicine
Shoppe International, Inc. “Even
if a generic equivalent isn’t avail-
able, your pharmacist can recom-
mend a similar generic drug in the
same therapeutic class as the pre-
scribed drug, and work with your
physician to make the change.”
For more information on medica-
tions, including a comprehensive
drug database, or to find the near-
est Medicine Shoppe Pharmacy,
visit medicineshoppe.com. 

**  **  **
Dr. Michael F. Roizen is a prac-

ticing anesthesiologist at the
Cleveland Clinic and founder of
RealAge.com. Dr. Mehmet C. Oz is
a practicing cardiothoracic surgeon
at New York Presbyterian/Colum-
bia Medical Center. Together,
these doctors have joined with
Joint Commission Resources to
create “You: The Smart Patient:
An Insider’s Handbook for Getting
the Best Treatment,” a new book
that shows how every patient can
take charge of his or her own
health care and get the best treat-
ment available. Excerpts are avail-
able at www.jcrinc.com.

**  **  **
For information on topics such

as screening for colorectal cancer,
or to receive a free weekly health
report from Dr. Mike Magee, visit
the Web site at www.HealthPoli
tics.com. Mike Magee, M.D., is a
former Senior Fellow in the
Humanities to the World Medical
Association, director of the Pfizer
Medical Humanities Initiative
and host of the weekly Web cast
“Health Politics with Dr. Mike
Magee.”

**  **  **
You don’t have to sacrifice fla-

vor for natural hydration. Natu-
rally flavored water enhancers,
such as new Celestial Seasonings
Zingers To Go, taste great and are
convenient. The four all-natural
calorie-free flavors are individu-
ally packaged—just pour a packet
into a cold bottle of water, shake
and enjoy. To learn more, call 1-
866-367-0502.

(NAPSA)—Technology can
seem so commonplace sometimes
it’s easy to forget how many cru-
cial services depend on it. Virginia
Beach, Va.-based LifeNet (http://
www.lifenet.org), the nation’s
largest nonprofit, full-service
organ donation agency and tissue
banking system, is one example of
the necessity of choosing the right
IT products and services mix, in
its case to support a mission-criti-
cal function: saving and improv-
ing lives. Each day, LifeNet
receives notice via its donor call
centers of approximately 12 to 15
newly deceased individuals across
the U.S. identified as donors.
Given that one person can save
seven lives through organ dona-
tion and impact more than 50 oth-
ers with tissue transplants, it is
crucial to accurately track data
and effectively communicate to
ensure the process goes smoothly.
All told, the work of LifeNet’s
staff affects thousands of lives
each year.

**  **  **
Spiegel Brands Inc. recently

launched Cami Intimate®—a line
that features five collections of
sexy, stylish lingerie that’s just
“too pretty to hide.” Each collection
is paired with a coordinating
sweater or cardigan that allows

the lingerie to tastefully “peek
out.” The line, priced from $8 to
$59, is available through Newport
News and Spiegel catalogs, as well
as the Web sites www.newport-
news.com and www.spiegel.com. 

**  **  **
More than 3.9 million Amer-

ican households own a timeshare.
With points-based ownership,
through a company such as Club
Sunterra, instead of purchasing
an interest in a specific resort and
unit for a certain time every year,
you are purchasing points or “cur-
rency” that, when redeemed,
allow you access to various resort
locations in a variety of accommo-
dations, as well as the flexibility
to choose when you want to go
and your length of stay. To learn
more about points-based vacation
ownership and Sunterra, visit
www.sunterra.com. 

***
Enthusiasm is one of the most
powerful engines of success.
When you do a thing, do it with
all your might. Put your whole
soul into it. Stamp it with your
own personality. Be active, be
energetic, be enthusiastic and
faithful, and you will accom-
plish your objective. Nothing
great was ever achieved with-
out enthusiasm.

—Ralph Waldo Emerson 
***

***
The only fool bigger than the
person who knows it all is the
person who argues with him.

—Stanislaw Jerszy Lec 
***

***
Our remedies oft in ourselves
do lie, which we ascribe to
Heaven.

—William Shakespeare 
***




