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(NAPSA)—American women
tend to place a greater priority on
the health of their family than
their own personal health. When it
comes to taking care of themselves,
their decisions are limited by the
demands on their time and money
and the competing responsibilities
of work and home life. That is
according to “Women Talk,” the
first annual public opinion survey
on the state of women’s health by
the National Women’s Health
Resource Center (NWHRC). The
survey also found that even when
women do make the time for a visit
with their health care professional,
they go unprepared and lose an
important opportunity to improve
their health and wellness.

“Women and their health care
professionals need to do a better
job of communicating about both
physical and emotional wellness
and how to achieve it. That’s true
even though both may feel the
pressure to keep a visit as short
as possible,” according to Amy
Niles, president of the NWHRC.
Niles suggests that for the
health care professional, that can
mean making wellness strategies
such as stress management and
health screenings a topic of every
visit .   For women, it  means
learning how to become active
partners in their health and
wellness.  

“Take 10 to T.A.L.K.” is an edu-
cational initiative that encourages
women to take 10 minutes to get
prepared. Each letter of TALK
emphasizes one of the four impor-
tant topics that women should
talk about when visiting their
health care professional.  

Tell your health care team
about all prescription and nonpre-
scription medications you take.

Ask about health screenings
and how your family’s medical his-
tory may affect you. 

Learn where to find reliable
health information and how to use
it. 

Kick start your health goals
today with small changes that will
lead to better health.

“Take 10 to T.A.L.K.” is one of a
series of education initiatives that
emphasize that even small
amounts of time devoted to a
woman’s health (a 10-minute
walk, 10 minutes to learn about
heart health, 10 minutes to get
ready for a health visit) can have
long-term benefits. More informa-
tion on “Take 10 to T.A.L.K.” and
other “Take 10” programs is avail-
able at www.healthywomen.org or
by calling 1-877-986-9472.

Make The Most Of Your Next Health Visit 
Take 10 To TALK 

(NAPSA)—When people relo-
cate, there’s a number of things
that can bug them—including the
bugs. Often, moving to another
part of the country means you are
likely to encounter insects and
pests for which you may not be
prepared. 

For example, people who move
to the Northeast may be surprised
to learn that tiny deer ticks trans-
mit Lyme disease. Over 23,000
cases of this neurological illness
were reported in 2002, with
almost 95 percent occurring in the
Northeast. Other species of tick
are behind the spread of Rocky
Mountain spotted fever in the
West. 

Moving from northern states to
the Southeast may expose people
to an unfamiliar ant species that
can pose a serious health threat. A
move to the southern United
States can introduce them to the
dangers of stepping on a fire ant
mound and having the feisty red
ants swarm up their leg, stingers
poised and ready. Stinging insects,
including the fire ant, send over
500,000 people to the emergency
room each year. 

Those who relocate to the west-
ern states may find mosquito
stings an unwanted nuisance. In
Colorado alone, over 2,450 people
contracted West Nile virus in
2003—nearly one-quarter of all
cases logged nationally. 

Relocating to southwestern
states such as Texas or Arizona
means you have to be aware that
scorpions, which are nocturnal
pests, like to hide in dark places
during the day—including cloth-
ing, hats, shoes or other items left
on the ground, such as baseball
gloves. When these inhabited
items are worn or used, the scor-
pion stings in retaliation. 

According to National Pest
Management Association (NPMA)
Public Affairs Director Cindy
Mannes, “People who move can be
great prey for pests. Locals know
how to avoid dangerous pests and
leave pest management up to the
professionals. It is increasingly
important that individuals know
what pests to look for, how to
avoid them and what to do if they
cross your path.” 

To help, the National Pest
Management Association (NPMA)
has developed a Web-based
resource at www.pestworld.org
that lists pests by region and
gives helpful tips for avoiding
them. 

The NPMA is a professional
organization knowledgeable about
pests and the public health and
property threats they pose. The
organization is committed to edu-
cating consumers about these
issues. 

Get the bugs out of your move
by educating yourself about poten-
tial pests that make different
parts of America their home. 

A New Location Can Mean New Pests

Moving to a different part of the
country can mean exposure to
new insects—some of which can
pose a health threat. 

(NAPSA)—Most people know
that exposure to the sun, espe-
cially at the height of summer, can
damage their skin. But, extended
exposure to the same harmful
ultraviolet (UV) rays that affect
skin can also increase the risk of
developing sunlight-related eye
disorders.

Experts say it is difficult to
isolate the exact amount of dam-
age that UV imposes on the eye
over a long period of time. How-
ever, a number of studies have
shown that the effects of UV radi-
ation are cumulative and may
increase the chance of developing
eye problems later in life, includ-
ing cataracts and age-related
macular degeneration, two lead-
ing causes of reduced vision in
the United States.

“Everyone, especially individu-
als who spend time in the sun for
extended periods, is at risk for eye
damage from the sun year-round,”
says Dr. Stephen Cohen, a Scotts-
dale, Arizona-based optometrist
and past president of the Arizona
Optometric Association. “Taking
steps to protect your eyes is as
important as applying sunscreen
to protect your skin.”

Ultraviolet radiation reaches
the eye not only from the sky
above but also by reflection from
surfaces such as water, sand,
pavement and snow, so sitting in
the shade or under an umbrella by
itself does not guarantee protec-
tion. The risk is greatest during
the mid-day hours, from 10 AM to
3 PM, and during summer
months. Ultraviolet radiation lev-
els increase nearer the equator, so
residents in the southern U.S. are

at greater risk. UV levels are also
greater at high altitudes. 

Protecting Your Eyes
The simplest and most effective

way to protect against UV radia-
tion is to stay out of the sun. How-
ever, since this is not always pos-
sible, protecting your eyes from
the sun’s rays can be achieved by
simple, safe and inexpensive
methods such as wearing a
brimmed hat and using eyewear
that absorbs UV radiation. “Ultra-
violet absorbing eyewear, such as
sunglasses combined with UV
blocking contact lenses, provide
the greatest measure of UV pro-
tection,” says Dr. Cohen.

All Acuvue Brand Contact
Lenses offer effective UV-block-
ing, and Acuvue Advance Brand
Contact Lenses with Hydraclear
offer the highest level of UV-
blocking available, with more
than 90 percent of UV-A rays and
99 percent of UV-B rays blocked.
On average, contact lenses with-
out UV blocking block approxi-
mately 10 percent of UV-A radia-
tion and 30 percent of UV-B
radiation.

“Contact lenses with UV block-
ers are designed to complement
sunglass use as added protection,”
explains Dr. Cohen. Look for sun-
glasses that absorb at least 99-100
percent of both UV-B and UV-A
rays. If you’re not sure of the
glasses’ level of protection, ask
your eye care professional to test
them.

While sunglasses with UV
blocking lenses can help shield
eyes from UV rays in sunlight,
they only block about 50 percent
of UV radiation, because sunlight
also enters the eye from above and
around the sunglasses. “UV-block-
ing contact lenses effectively block
sunlight that may enter the
cornea from the side of the
glasses, and wearing a broad
brimmed hat provides protection
for the rest of the eye and face as
well,” says Dr. Cohen.

Acuvue Brand and Acuvue
Advance Brand Contact Lenses
with Hydraclear are indicated for
daily wear vision correction. As
with all contact lenses, eye prob-
lems, including corneal ulcers, can
develop. Some wearers may expe-
rience mild irritation, itching or
discomfort. Lenses should not be
worn if the wearer has an eye
infection or experiences eye dis-
comfort, excessive tearing, vision
changes, redness or other eye
problems. If these conditions
occur, the wearer should contact
his or her eye care professional.
Consult the patient information
guide available from your doctor
for complete information. For fur-
ther information, talk to your eye
care professional or call 1-800-843-
2020 or visit www.acuvue.com.

Protecting Eyes From Sun’s Rays Is As Important As Protecting Your Skin
Experts Recommend UV Blocking Eyewear, Hats for all Ages

(NAPSA)—2005 as a transition
year was one of many topics at a
recent panel discussion hosted by
Boston-based asset manager
Eaton Vance. The panel of behav-
ioral finance, economic, tax, and
capital markets experts discussed
a range of issues facing investors,
including tax reform, social secu-
rity, the national deficit, single
stock concentration, capital mar-
kets performance, inflation, retire-
ment readiness and other per-
sonal finance issues.

The dialogue was based on the
results and implications of Eaton
Vance’s sixth annual survey, a
detailed study of attitudes and
practices about investing. The poll
was conducted among 1,000 U.S.
residents who have invested in
both qualified retirement plans
and investments outside of quali-
fied retirement plans. This study
was conducted by Penn, Schoen &
Berland Associates, Inc. 

Duncan W. Richardson, senior
vice president and chief equity
investment officer of Eaton Vance
Management, identified 2005 as a
year of transition in the financial
markets. “It’s a transition in
terms of public policy, as well as
on the investment front, to an
environment of rising interest
rates. We’ve had two decades of
lowering interest rates and the
prevailing sentiment was that
rates would increase last year.
The rate hikes were slower in
coming than anticipated, but it is
a reality now. This transition to
higher rates has implications for

what people should be doing with
their assets. Some modification in
their asset allocation, the mix of
stocks and bonds that they’re
using, is appropriate.”

Avi Nachmany, co-founder and
research director of Strategic
Insight, an asset management
industry think-tank, discussed the
change in perception of interna-
tional markets. “I’ve believed for a
long time that it’s imprudent to
have only five or ten percent of
your money invested outside the
U.S. As of late, our research shows
that investors are putting half of
their incremental money in inter-
national funds and that other half
in domestic funds. So clearly
there’s a significant and, I think,
prudent transition underway
towards true diversification.” 

Mark A. Weinberger, former
U.S. Assistant Secretary of Trea-
sury for Tax Policy and current vice
chair of Ernst & Young, predicts
significant changes in the not too
distant future. He observed that,
“within the next several years, the
confluence of three events will
require policy makers to make
some of the most important fiscal
and social policy decisions of our
time: the beginning of the retire-
ment of the baby boomers, the
application of the alternative mini-
mum tax to some 40 million mid-
dle-income individuals, and the
potential expiration of over a tril-
lion dollars of individual tax cuts.”

Jane Bryant Quinn, noted per-
sonal finance columnist, sug-
gested “We’re entering a kind of

market-based retirement period.
In other words, investors are on
their own to succeed or fail, not
only in their working years but
also in their later years. This is a
new approach from the one taken
to retirement over the past 20 or
30 years, and this trend will, of
course, intensify if Social Security
is privatized. Investment advisors’
jobs will increasingly become not
just one of helping clients grow
their money but also helping
clients see and control their
risks.”

Eaton Vance Corp. is a Boston-
based investment management
firm whose stock trades on the
New York Stock Exchange under
the symbol EV. Eaton Vance and
its affiliates manage over $98 bil-
lion in assets as of January 31,
2005, for more than 100 invest-
ment companies, as well as indi-
vidual and institutional accounts,
including those of corporations,
hospitals, retirement plans, uni-
versities, foundations and trusts.

Penn, Schoen & Berland Asso-
ciates, Inc. is a Washington, D.C.-
based full-service strategic polling
and market research firm.

Before investing in any Eaton
Vance Fund, prospective investors
should consider carefully the
Fund’s investment objectives,
risks, and charges and expenses.
The Fund’s current prospectus
contains this and other informa-
tion about the Fund and is avail-
able through your financial advi-
sor. Read the prospectus carefully
before you invest or send money.

2005 Is A Year Of Transition Financial Experts Claim




