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(NAPSA)—If you’re looking to
buy or sell a home, or just plan-
ning to remodel the one you’re in,
it may be to your benefit to con-
sult an appraiser. 

The educational credentials
that enable qualified appraisers to
understand, evaluate and analyze
the market also give them excel-
lent capabilities to provide other
useful services, including: 

1. Spending Remodeling
Dollars Wisely. Beyond evaluat-
ing how much of the total cost
would be recovered if you were to
sell your property, an appraiser
can help you determine the pro-
ject’s valuation in relation to com-
parably priced homes in your 
area, so you don’t unknowingly
“overimprove.” 

If the work you’re doing is in
line with surrounding standards,
your home will sell more quickly
when you’re ready to put it on the
market and/or at a better price. 

2. Property Tax Assessment.
Municipal real property assessors
often conduct “blanket assess-
ments” or mass tax appraisals
that group statistically similar
properties—rather than conduct
individual physical inspections.
This can result in some homes
being overvalued because while
they may be similar to higher val-
ued property, a physical inspection
by a professional appraiser might
show they do not have the same
characteristics. 

Appraisers can not only help a
homeowner determine if an
assessment is off target, they can
supply independent documenta-
tion to help the homeowner build a
case for appeal. In especially com-
plicated cases, qualified appraisers
often work with attorneys to
strengthen their legal strategy.
Successfully appealing a property
tax assessment can significantly
reduce taxes paid over the long
term. Additionally, a lower assess-
ment may enhance value as prop-
erty with a smaller tax burden is

worth more.
3. Preparation For Sale.

Wondering what steps to take to
maximize your property’s “buyer
appeal?” A qualified appraiser can
help you anticipate issues of likely
concern to prospective buyers so
that you can respond appropri-
ately. For example, will you com-
mand a better price (or sell more
quickly) by doing some up-front
repainting and repairs? Should
you clean the carpet or replace it? 

4. Canceling Private Mort-
gage Insurance. New homeown-
ers are frequently required to
obtain private mortgage insurance,
but as a result of legislation passed
by Congress in 1998, homeowners
can cancel this coverage when
their loan to value ratio reaches 80
percent. To take advantage of this
option, a homeowner generally
must have a good payment history
and satisfy the holder of the mort-
gage that the value of the property
has not declined below its original
value. An appraiser can develop an
opinion of the current value of the
home, which will assist the home-
owner in deciding whether or not
to ask the lender to drop mortgage
insurance.

To learn more, or to find a des-
ignated appraiser (MAI, SRPA
or SRA) in your area, visit
www.appraisalinstitute.org.

Appraisers Help In Nontraditional Ways

An appraiser can do more than
just determine the value of a
property. 

(NAPSA)—While it may still be
true that you cannot control
Mother Nature, some are finding
that the weather can be put to use
as the basis for managing finan-
cial risk.

Experts estimate that nearly
20 percent of the U.S. economy—
at least $1 trillion—could be
described as weather sensitive.

This weather sensitivity can
create a situation where the earn-
ings of a business can be
adversely affected by summers
that are hotter than normal or
winters that are much colder than
anticipated (and vice versa).

Just as a cold snap before har-
vest can drive up the price of
orange juice, a warmer than
expected winter may mean less of
a demand for heating fuel, which
can translate to unused supplies
of oil or natural gas. Beginning in
the late 1990s, the concept of
weather as a tradable commodity
began to take shape.

This involved creating a portfo-
lio or index of seasonal or monthly
average temperatures based on
10-year historical data and
assigning dollar values to those
averages.

Investors could then use the
derivative to protect against an
unexpected spike or drop in those
average temperatures.

For example,  a company
might use a weather derivative
to protect against the effects a
winter 5° F warmer than the his-
torical average might have on its
business. It would use the deriva-
tive in much the same way an
international business might
trade foreign currencies to protect
the sale of products due to the
market fluctuation in the value of
exchange rates.

In 1999, the Chicago Mercan-
tile Exchange (CME), the largest
derivatives exchange in the world,
created a market for a financial
product that could be used by

businesses to manage the risk cre-
ated by even more extreme move-
ments of temperature.

“Weather influences people,”
said Felix Carabello, associate
director at CME for its Alternative
Investment Products group.
“Weather drives the economy
because it drives consumers to
purchase, or conversely not to
purchase, items or services.” 

Carabello has seen increasing
interest in weather derivatives
from energy, utility, recreation,
construction and retail  busi-
nesses in order to manage their
financial risk due to hotter or
colder than average tempera-
tures. CME Weather futures and
options on futures are standard-
ized contracts traded publicly on
the open market.

The contracts are legally bind-
ing agreements made between two
parties—buyers and sellers—and
are settled in cash based on the
final monthly or seasonal index
value determined for each con-
tract by Earth Satellite (Earth-
Sat) Corporation.

To learn more, visit the CME
Web site at www.cme.com/weather.

Manage Your Weather Risk By Buying It

In the late 1990s, the idea of
weather as a tradable commodity
began to take shape. More than
$18.5 billion in notional value of
weather contracts have traded at
CME since January 2004. 

Cutting Car Care Costs
(NAPSA)—Congress is debating

a bill that experts say could drive
up auto repair costs. It would pre-
vent independent repair shops from
receiving the technical information
necessary to repair today’s cars. 

Opponents of the bill say it
would effectively put independent
repair shops out of business and
create an auto repair monopoly,
forcing people to take their cars to a
dealership for repairs. They believe
that, without the competition, deal-
ers would raise repair prices.

The Automatic Transmission
Rebuilders Association (ATRA) is
supporting a different bill: the Motor

Vehicle Owners’
Right to Repair Act
(HR 2048). It
would require auto
manufacturers to
share technical

information with independent repair
shops, protecting people’s right to
choose where to have their cars
repaired.

ATRA is a nonprofit trade associ-
ation, dedicated to providing profi-
cient service and ethical standards
in the automatic transmission
repair industry. ATRA’s Golden
Rule Warranty provides complete
coverage from coast to coast at
nearly 2,000 ATRA member shops.

To learn more about these bills
and how you can weigh in on this
issue, visit www.atra.com.

New legislation may increase
auto repair costs. 

(NAPSA)—While some patients
respond well to pain relief medica-
tions or surgeries, others require
more advanced treatment, such as
a spinal cord stimulator. Systems
like the Precision™ allow patients to
directly target pain and receive com-
fortable, long-lasting and effective
relief. For more information, visit
www.ControlYourPain.com, www.
painfoundation.org, www.asipp.org,
www.ampainsoc.org, www. theacpa.
org or www.aapainmanage.org.

Hormone therapy is now being
used to save or prolong the lives of
thousands of men with advanced-
stage prostate cancer. If you are
diagnosed with the disease, talk to
your doctor to understand the
many treatment options available,
including ELIGARD (leuprolide
acetate for injectable suspension).
Additional information can be
found online at www.eligard.com.

A new study released by Medi-
care Today, a national partnership
of more than 200 organizations—
including AARP, the American
Academy of Family Physicians, the
National Association of Chain Drug
Stores, the Healthcare Leadership
Council and others—shows that the
amount of money many low-income

seniors spend on prescription drugs
will fall nearly 90 percent under
Medicare’s prescription drug cov-
erage program. To access Medicare
Today’s tools and locate Medicare
Today educational activities, visit
www.Medi careToday.org. Assistance
is also available, 24 hours a day, at
1-800-MEDICARE (1-800-633-4227).

In the Concept2 Holiday Chal-
lenge, participants get on an
indoor rower and row either
100,000 or 200,000 meters between
Thanksgiving and Christmas
Eve. Complete instructions and
rules for the 2005 Holiday Chal-
lenge can be found online at
www.concept2.com. This year ’s
challenge starts on Thanksgiving
Day (Nov. 24).

(NAPSA)—Kids still like to
have fun, even when they’re wear-
ing uniforms. Adding Dupont™

Teflon® Fabric Protector means
that kids can run in the grass, eat
ice cream cones and have all the
fun they want without worrying
about stains. Two popular brands
of uniforms, Lee brand and
French Toast Uniforms feature
the stain protector. 

Shriners’ network of 22 hospi-
tals provide medical care and ser-
vices totally free of charge to chil-
dren with orthopaedic problems,
burns and spinal cord injuries. If
you know a child that Shriners
can help, call 1-800-237-5055 in
the United States or 1-800-361-
7256 in Canada.

College can be a tough transi-
tion, but using good study habits,
reading the required text and
using ancillary learning tools will
enhance success in the classroom.
Studies also show that students
who study often and read their
textbooks thoroughly earn better
grades.

Many of the qualities one looks
for in a new car—superior design,
quality craftsmanship, cutting-
edge technology, durability—are
also what chefs (both amateur
and professional) hope to find in
kitchen knives. The Twin Cuisine
line from J.A. Henckels, for exam-

ple, is a marriage of form and
function, featuring one-piece pre-
cision forging and an elegant
molded handle. To learn more,
visit www.jahenckels.com.

America’s largest community
improvement organization, Keep
America Beautiful, Inc. has a new
“Guide to Cigarette Litter Preven-
tion” CD-ROM. It can be ordered,
free of charge, from www.kab.org.
The project, many years in the
making, was made possible
through the ongoing support of
Philip Morris USA.

Americans enjoy cheese more
than ever, and their appetite for
more variety is growing, a na-
tional survey says. To help satisfy
that appetite for variety, Cheese
Nips® Chips, a new crunchy snack
with a great cheese taste has been
introduced for cheese lovers. To
learn more, visit www.nabisco
world.com/cheesenips.

***
Worry is like a rocking chair, it
will give you something to do,
but it won’t get you anywhere. 

—Unknown 
***

***
Happy the man who has broken
the chains which hurt the mind,
and has given up worrying, once
and for all. 

—Ovid 
***

***
Never worry about numbers.
Help one person at a time, and
always start with the person
nearest you. 

—Mother Teresa 
***

***
The nice thing about teamwork
is that you always have others
on your side. 

—Margaret Carty 
***




