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(NAPSA)—A growing number
of older Americans are tapping
into the valuable equity in their
homes through an increasingly
popular retirement product that
allows them to maintain or
enhance their existing standard of
living and remain in their homes
for as long as they wish.

A reverse mortgage enables
seniors to borrow against the
equity in their home without
repaying the debt for as long as
they live there. That’s the “re-
verse” part of this kind of mort-
gage loan. Instead of making
monthly payments, you can opt to
receive them. Senior homeowners
can use the funds anyway they
wish, including paying for long-
term care insurance, home repairs
or even a vacation.

“It’s exactly as the name im-
plies,” said Jeff Taylor, vice presi-
dent, Wells Fargo Home Mortgage
Senior Products Group. “You
worked hard to own your home
and now it is time to make your
home work for you.” 

As an example, Taylor de-
scribed a customer who was about
to lose her home. Getting a re-
verse was the answer. With the
woman’s husband in a nursing
home and his Social Security
check diverted to pay for his
skilled care, the 75-year-old wo-
man had no money to pay the
mortgage on their house. In addi-
tion, she had significant debt
because she was using credit
cards to pay for basic needs such
as food and health care. Her
reverse mortgage gave her enough
money to pay off most of her bills,
including her house payment. In
addition, she gained immense

peace of mind because it elimi-
nated a lot of financial stress. 

Eligibility for a reverse mort-
gage depends on two factors: age
and homeownership. No income
requirement exists and credit his-
tory is not considered. Reverse
mortgages are for homeowners 62
and older. The loan draws on the
equity established in the home.

“As many seniors approach
retirement, they begin to realize
their major asset is likely to be
their home,” Taylor said. “By the
time the average person retires,
they own a house that is usually
worth more than they paid for it.”

When you take out a reverse
mortgage, you are not forced to
relinquish ownership. You remain
the owner for as long as you live
there and you will never be forced
to move. If you decide to sell or
move from your home, the out-
standing balance of your reverse
mortgage becomes due just as it
would with a traditional mort-
gage. Unlike a traditional mort-
gage, however, your balance can
never exceed the value of your
home when you sell it. 

The maximum loan amount for
a reverse mortgage is based pri-
marily on four factors: the age of
the youngest borrower, the location
and value of the home and the cur-
rent interest rate. You must occupy
the home as your principal resi-
dence for a majority of the year.
The property must be a single-fam-
ily or two-to-four unit dwelling.
Town homes, detached homes, con-
dominium units, planned unit
developments and some manufac-
tured homes are eligible.

The home doesn’t have to be
owned free and clear to qualify for
a reverse mortgage. You may qual-
ify for a reverse mortgage if the
home has a low remaining mort-
gage that can be paid off at the
closing with proceeds from the
reverse loan.

As a key consumer protection,
all borrowers are required to partic-
ipate in a free educational session
with a HUD-approved counselor in
order to determine if a reverse
mortgage is the best option.

Wells Fargo Home Mortgage
can take the application prior to
counseling, however, it cannot col-
lect any fees, order a credit report
or appraisal or begin to process
the loan until the borrower can
show certification that the re-
quired consumer counseling was
completed.

Wells Fargo Home Mortgage is
the leading originator of reverse
mortgages in the nation, helping
senior homeowners capitalize on
the equity they have built in their
homes. In 2004, Wells Fargo
Home Mortgage helped senior
Americans secure over one-third
of all reverse mortgages in the
country.

Reverse Mortgages: Understanding The Basics

You may be better able to stay in
your home with peace of mind
than you think.

(NAPSA)—An important step
in managing your money includes
creating a game plan for your
finances—and analysts say the
right financial coach can help.
Considering that one out of 10
families in the U.S. spends more
than 40 percent of its income on
repaying debt, the advice may be
worth taking. 

A financial coach works in a
way that is similar to a personal
trainer. The coach helps identify
key ways a person can improve
his or her fiscal health and helps
put clients on personalized plans
meant to improve their financial
well being. 

For instance, financial fitness
coaches at The Freedom Point—
the firm generally credited with
starting the financial coach phe-
nomenon—develop plans that
help clients get out of debt, reach
savings goals or simply gain con-
trol of their finances. The coaches
back their plans with an array of
financial products and services
and regularly follow up with
clients to help them stay on track
with their plans. 

Among other techniques, the
coaches focus on life style changes
and budgeting tips that may seem
obvious but are often ignored. For
instance, cutting energy costs can
be an important step toward sav-
ing money. The group’s coaches
offer these tips—called Freedom
Pointers—to lower energy bills:

• Think About Thermostats—
Using a programmable thermo-
stat to automatically lower heat or
air conditioning at certain times
of day can cut heating and cooling
costs between 9 and 25 percent. 

• Shed Light On Savings—

Compact fluorescent bulbs can
last about ten times longer than
regular bulbs—and they burn less
energy. In fact, replacing just one
90 watt incandescent bulb with a
fluorescent one can save about
$130 in energy costs over the next
ten years.

• Dry Idea—Consumers can
save up to $50 a year by hanging
clothes to dry on an outdoor
clothesline or an indoor clothes
rack and by only using the dryer
for towels or  heavier items.

• Play It Cool—During cooler
months, try keeping thermostats
at a comfortable 69 degrees. Heat-
ing bills increase by 3 percent for
every degree the thermostat is set
above 71.

• Food And Water—Water
heaters account for 15 percent of a
household energy bill and refrig-
erators account for 12 percent.
Consider lowering the tempera-
ture on your water heater to about
120 degrees and setting the refrig-
erator at 38 to 45 degrees. 

For more information visit
www.thefreedompoint.com.

Getting Your Finances In Shape

A financial coach can help peo-
ple work out ways to improve
their finances. 

(NAPSA)—Ask professional
painters how they get consistently
beautiful results every time and
you’ll get one consistent answer:
First prime, then paint. 

In fact, research shows that
one coat of tinted primer and one
coat of paint will give you a better
looking, longer lasting paint job
than two coats of paint. Here’s
why:

• Primers provide a founda-
tion for paint. Ordinary paint is
formulated to provide rich, beauti-
ful color in your home—but don’t
expect paint to do a primer ’s 
job. High-quality primers like
ZINSSER’s Bulls Eye 1-2-3 are
much richer in resin than ordinary
paint and stick to the surface to
provide a firm base for paint. Plus,
Bulls Eye 1-2-3 sticks to glossy,
hard-to-paint surfaces—paneling,
cabinets, glossy paints and vinyl
siding—without sanding. 

• Primers make your colors
look better. Because they create
a sealed, stain-free surface for
paint, primers make your colors
look vibrant and beautiful. They
hide previous colors—even dark
blues and reds—and prevent them
from showing through your new
paint job.

• Primers prevent common
problems. Because primers are
specifically formulated to prevent
problems like cracking, peeling

and blistering, they’ll make any
painted surface more durable,
washable—and last much longer!

• Primers save you money.
One gallon of high-quality paint
costs more than one gallon of high-
quality primer. By tinting your
primer towards your paint color,
you’ll use less paint and get all the
benefits of priming, without adding
an extra step. And tinting a primer
is easy! Bulls Eye 1-2-3 (for light
and pastel colors) and Bulls Eye 1-
2-3 Deep Tint (for medium and
dark colors) are specially formu-
lated for tinting. Just ask your
paint store or home center clerk to
add the same colorant they use to
mix your paint to your primer. 

For more helpful “tips” for a
professional quality paint job,
visit www.zinsser.com. Or, call
ZINSSER at 732-469-8100.

Tips For A Professional Paint Job

(NAPSA)—Today’s savvy
reader is looking for something
more sensually adventurous and
empowering than typical women’s
fiction. Sensuality has become an
increasingly powerful theme in
fiction today and the publishing
industry is taking note. 

Cultural Forces
Driving 

Fiction Readers 
Major players in

the publishing and
literary sphere are
getting in on the
action. There is a
growing movement
in non-fiction that

includes everyone from Gore Vidal,
who contributed the introduction
to a photo essay on the intersection
of sex and culture; to French art
critic Catherine Millet whose mem-
oir “The Sexual Life of Catherine
M.” found surprising critical and
commercial success two years ago. 

Popular fiction in today’s post
“Sex & The City” culture has also
seen an awakening to the role
that sensuality plays in romance.
Novelist Tom Wolfe’s big summer
book, “I am Charlotte Simmons,”
explores a college student’s sexu-
ality and self-discovery.

Long-time giants in the
romance genre are making a big
contribution to the growing trend
as well. BLAZE, a newly restyled
series from Harlequin, delivers a
delicious alternative to classic
romance with a provocative look
at the intricacies and intimacies
of love and sensuality. Plotlines
are infused with a bit of comedy,
intrigue and just the right
amount of confidence and
naughtiness. 

“Blaze is all about innovative
romance. It has a new kind of
energy that reflects real women
today,” says Marleah Stout, Harle-
quin romance expert. 

Reminiscent of the real-life
blackout that swept the Northeast
in 2003, one of the series’ editorial
themes is “24-Hour Blackout.” This
mini-series explores what happens
when characters are given full
access to their own desires for one
night only. Debut titles in this
mini-series include “Why Not
Tonight” by USA Today bestselling
author Jacquie D’Alessandro, and
“Daring in the Dark” by Jennifer
LaBrecque. 

For additional titles, visit
www.eharlequin.com or www.try
blaze.com.

Current Fiction Explores Themes of Sensuality
***

Adopt the pace of nature: her
secret is patience.

—Ralph Waldo Emerson
***

***
Patience is the companion of
wisdom.

—St. Augustine
***

***
How poor are they that have not
patience! What wound did ever
heal but by degrees?
—William Shakespeare, Othello

***




