
6

(NAPSA)—It’s Thursday night
and you have to work late. But
wait, “C.S.I.” is on! And because
you didn’t know you were going to
get hung up at the office, you did-
n’t set your VCR.

It’s a common problem these
days, with ever-changing sched-
ules and networks that bounce
programs around, often without
warning. So what’s a TV fan to
do? Digital Video Recording
(DVR), courtesy of your cable com-
pany, can help. It changes the way
you watch television—giving you
new realms of convenience and
control over what you watch and
when you watch it. 

DVR allows you to decide
what’s on TV and when. DVR can
automatically record your favorite
shows so you can play them back
when you’re ready. You can also
control live TV. So when life inter-
rupts, you can pause and resume
watching when the emergency’s
over. You can even rewind to cre-
ate your own instant replays. 

For example, let’s say you’re
watching “Desperate Housewives”
and the doorbell rings. With DVR,
you hit the pause button on your
remote control and the show
freezes—as if you were watching a
DVD. When you resume watching,
simply hit Play and the show
picks up right where you paused
it! Or suppose you want to see
every episode of “Six Feet Under,”
but never make it home in time to
watch it. You can set your DVR to
record it every week so you never
have to miss any action.

What if two of your favorite
programs were on at the same
time? Many cable DVR services
allow you to record two separate
programs simultaneously. Want
even more? If you have high-defin-
ition television, you can even
record HD programming with
some DVR services (Cox Commu-
nications, for example). So you get
three great services—digital
cable, high-definition and DVR—
all in one box from one company.

Just to recap. With cable DVR
service, customers can:

• Pause and rewind live TV:
DVR customers can stop live
action TV and pick it up later, at
their convenience, without miss-
ing a scene. 

• Easily record programs any
time: Recording capacity varies by
service provider, but with Cox you
can capture up to 50 hours of tele-
vision. That means you can record

a week’s worth of your favorite
shows without having to worry
about switching tapes or recording
over another program.

• Record high-definition pro-
gramming: With some cable DVR
services, you can record your
favorite high definition programs

• Watch a recorded program
while simultaneously recording
two live programs on different
channels: With two tuners, cable
customers can enjoy their favorite
shows, even if they’re on at the
same time.

• One receiver and no need for a
phone line: DVR devices and ser-
vices sold at retail may require a
phone line for updating the pro-
gram guide and schedule for record-
ing purposes. With a cable DVR ser-
vice, there is only one set-top box
and the schedule information is
updated continuously via the cable
connection, without a phone line.

If you are already a digital
cable subscriber, adding DVR ser-
vice is typically only costs a little
more than your current subscrip-
tion, covering the lease of the
DVR receiver with a hard drive (a
bit more expensive than a regular
digital set-top box) and the
monthly fee for the service. 

Most customers fall in love
with their DVR service right away
and wonder how they ever lived
without it. They report that they
enjoy their digital cable subscrip-
tion much more because they
watch more shows in less time,
and best of all—when it is conve-
nient for them.

With Digital Video Recording, Prime Time Can Be Any Time

Digital video recording lets you
decide what’s on TV—and when.

(NAPSA)—Closed-end funds
have become an increasingly
sought-after investment product.
This is evidenced by the fact that
there are now over 650 such funds
traded on the exchanges, with
more than $250 billion in total
assets. Boston-based asset man-
ager Eaton Vance has been the
biggest issuer of closed-end funds
for the past two years, and in
2005 year-to-date. Eaton Vance’s
ability to develop products that
meet investors’ ever-changing
needs as market conditions vary
has been a key to this success.

One reason for the increased
recent popularity of closed-end
funds may be the thirst for yield
of the 77 million “Baby Boomers.”
Closed-end funds can be appealing
to people at this life stage because
many funds provide a high level of
income. As investors head into
retirement, they look to tap into
their portfolios, rather than con-
tinuing to accumulate assets.
Closed-end funds are predomi-
nantly income vehicles and can
provide the potential for higher-
than-average yields thanks to
their use of leverage. 

The ability to employ financial
leverage to boost yields and returns
has been a key feature of closed-
end funds. Leverage allows a fund
to borrow money on shareholders’
behalfs and thus increase assets. A
closed-end fund may borrow assets
at a lower rate than the rate at
which it can invest those assets,
and use this “spread” to enhance its
yield to shareholders. Short-term
interest rates regularly go through
cycles of rising or declining, and

leverage is a strategy that serves
investors well at points when inter-
est rates are low. 

However, in the current environ-
ment of increasing short-term
interest rates, the delta between
borrowing costs and potential
returns decreases. In an effort to
provide investors with an alterna-
tive closed-end fund structure that
can meet the demand for yield,
Eaton Vance introduced last fall its
first fund using a covered call
option strategy. This approach can
produce high yields from equity-
based portfolios but requires no
leverage to accomplish this. 

How do covered call options
work? First, all stocks owned by
the Fund are selected based upon
fundamental research and the
assessment that they have the
potential to increase in value.
Through a covered call option
strategy, a Fund sells the right—
or “option”—for another investor
to buy—or “call”—a stock already
owned by the Fund, at a specific
price higher than its current value
within a certain time frame. The
Fund is paid an option premium
for selling this right to the buyer.

In three out of the four invest-
ment outcomes possible, the Fund,
as seller of the option, is likely to
profit. If the market goes down, is
flat or rises modestly, the Fund
keeps both the optioned stock and
the premium received. In a
strongly rising market, the Fund
must sell the stock at the price
agreed to and thus loses any fur-
ther appreciation the stock may
gain. Nonetheless, the Fund still
receives the premium for selling

the option. This strategy is seen
as conservative—it can protect a
decline in value of the stock
through the option premium
received.

Eaton Vance now manages four
funds that use covered call options
and does so in association with
Rampart Investment Manage-
ment, a firm that has specialized
in this strategy for more than 25
years. These Funds are Eaton
Vance Enhanced Equity Income
Funds I and II, Eaton Vance Tax-
Managed Buy-Write Options Fund
and Eaton Vance Tax-Managed
Buy-Write Opportunities Fund.

Eaton Vance Corp. is a Boston-
based investment management
firm whose stock trades on the
New York Stock Exchange under
the symbol EV. Eaton Vance and
its affiliates managed $101.5 bil-
lion in assets as of May 31, 2005,
for more than 100 investment
companies, as well as individual
and institutional accounts, includ-
ing those of corporations, hospi-
tals, retirement plans, universi-
ties, foundations and trusts.

Before investing in any Eaton
Vance Fund, prospective investors
should consider carefully the
Funds’ investment objectives,
risks, and charges and expenses.
For more complete information
about a Fund, please contact your
financial advisor. The Funds
involve a number of risks, includ-
ing the risks associated with
leverage, trading discount and
income variability.

Eaton Vance Distributors, Inc.,
The Eaton Vance Building, 255
State Street, Boston, MA 02109

Covered Calls Are A Popular Option

(NAPSA)—While it may be true
that “less is more,” college students
often find themselves trying to do
more with less—specifically, the com-
pact space of a dorm room.

Consider that the average
“double” starts with two beds, two
desks and two chairs. Add in the
fact that the average freshman
arrives on campus with 18 gad-
gets in tow (according to a recent
study). Throw in clothes, books
and personal items and there’s not
much room left to walk around,
much less get comfortable and hit
the books.

Fortunately, there are a number
of space-saving solutions—also
known as “convergence products”—
that can help turn a dorm room
from a study in clutter to an effi-
cient apartment. For example,
since most colleges require stu-
dents to bring a computer, why not
get a laptop (or desktop) that has a
DVD player built in? In fact, a
recent RadioShack study found
that the number one item on col-
lege students’ wish lists is a laptop.
Or choose a portable DVD player,
that also hooks into your television,
for either personal use in between
classes or big-screen viewing with
friends during study breaks.

You can save space on your desk
by going with a 3-in-1 unit instead
of individual accessories. By com-
bining the functions of a printer,
scanner and photocopier in a single
machine, you not only condense
the amount of room needed but
also reduce the cost with a single
purchase instead of three.

The idea that big things come in
small packages is especially true
when it comes to music. Rather
than setting up a stereo system
with all its components and toting
your entire CD collection, simply
store your favorite tracks on a MP3
player or iPod. This way, you can
carry your tunes with you to class
and have an instant jukebox for a

study break. One option is the
MyMusix MP3 player. This 2” x 2”
gadget holds up to a gigabyte of
music and plays MP3 and WMA
formats. This compact gizmo, along
with iPods and iPod minis, are
available at RadioShack.

To enhance your listening expe-
rience, there are the portable JBL
On Tour Speakers—which run on
batteries or AC power—and the
Altec Lansing Speakers and Dock-
ing Station for iPods. For crystal
clear radio reception and to keep
tuning in your favorite sports
team’s broadcasts—no matter how
far from home you’ve gone—there’s
the Sirius Satellite Radio. Its com-
pact receivers and hundreds of
channel options make it a terrific
choice for the dorm, as well as the
car or on the go.

Eliminate the tangle of cords
with RadioShack’s exclusive
collection of iGo products. These
adapters—including the iGo Juice
and the iGo everywherepower15—
work with multiple accessories,
from wireless phones to iPods to
digital cameras, keeping you pow-
ered through the school year.

To find the right stuff for a dorm
room, visit a nearby RadioShack
store or www.RadioShack.com.

Maximizing The Minimal Space Of A Dorm Room

Notebook computers are topping
college students’ wish lists let-
ting them work in and out of their
dorm rooms. 

(NAPSA)—Because they are
high-traffic and high-moisture
rooms, special conditions exist in
kitchens and bathrooms to keep
in mind when decorating. The
potential for mildew to grow is
greater than in other rooms.
Behr ’s new Kitchen and Bath
Enamel offers double mildew pro-
tection and exceptional washabil-
ity. Learn more at www.behr.com.

The Department of Energy has
created a series of Energy Effi-
ciency Guides, titled “Building
America’s Best Practices Series,”
showing families and contractors
how to build energy saving homes
in different climates around the
country. For more information,
visit www.buildingamerica.gov.

After your child has spent a day
of playing in the garden, pretreat
pants by soaking or pre-washing in
warm water using liquid deter-
gent. Launder in a washer that

has a heavy-duty cycle, such as the
Whirlpool® Duet®.

If you are hanging a prepasted
border on a painted or wallpapered
surface, use a product like
ZINSSER’s new PREPZ One Step
Border Prep & Adhesive. It makes
border hanging quick and easy.
For more helpful hints on hanging
borders and wallpaper—or remov-
ing them—visit www.zinsser.com.
Or, call ZINSSER at 732-469-8100.




