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(NAPSA)—Professional land-
scape contractors rely on a fleet of
power equipment to manicure
lawns, shrubbery and trees with
precision and ease. They select
products that will make light
work of heavy tasks, with little
strain on the operator and the
environment. Homeowners can
learn a trick or two taking tips
from those who rely on power
equipment to make a living. You
don ’t have to be a pro to buy
equipment like one. 

According to Kevin Beaulieu,
senior business unit manager for
hand-held equipment at Husq-
varna, if consumers know what to
look for, they too can purchase
outdoor power equipment that
produces professional results their
neighbors will notice. 

String trimmers and edgers:
When buy ing  t r immers  and
edgers look for quality craftsman-
ship, with features such as a
forged crankshaft and connecting
rod. This, coupled with a solid
drive shaft adds to the durability
of the unit. Husqvarna’s 325LX
trimmers and 325EX edgers are
popular among professionals and
homeowners alike for these high-
quality features, plus the fact that
they are extremely light in
weight.

In addition, ergonomic benefits
should always be considered when
purchasing any power equipment.
For example, an adjustable loop
handle on trimmers provides pre-
cise balance in any position, when
edging or trimming. 

“You want equipment that ’s
kind to your body, comfortable and
with low noise and vibration,”
said Beaulieu. Husqvarna hand-
held equipment features a LowVib
anti-vibration system to reduce
vibration and has a noise rating
less than 90 DBA when used with
Husqvarna’s Titanium Force quiet
trimmer line. 

Beaulieu also suggests that

even when running equipment
that features low noise qualities,
ear protection is a must—as is
protective eyewear.

Hedgetrimmers: Look for a
well-balanced and lightweight
unit with a vibration dampening
system. The Husqvarna 325HS75,
with the industry-leading anti-
vibration system and low power-
to-weight ratio, is a popular choice
among professionals. 

Mowers: While there are a vari-
ety of options (walk-behind, trac-
tors, zero-turn) to mow the lawn,
there is one time saving tip from
the pros. “Getting close to flower
beds and edging will save trim-
ming time later,” said Mike
Houge, senior business unit man-
ager, wheeled good products at
Husqvarna. The consumer version
of the big zero-turn mowers is the
Husqvarna Swedish Articulating
Rider. Articulated steering pro-
vides a turning radius of only 4
inches. “You can wind around
small saplings and flower beds
and not have to go back with 
a trimmer,” Houge added. “It 
produces a high quality, precision
cut—and it’s fun to drive too.”

Taking advice from the pros may
not only result in picture perfect
property, it can be the smart way to
invest in equipment that will last a
lifetime. For more information visit
www.usa.husqvarna.com or call 
1-800-HUSKY 62 to learn more
from a dealer in the area.

How To Buy Power Equipment Like A Pro

by Eugene Lapointe
(NAPSA)—I am a conservation-

ist because I love wildlife. I don’t want
to see any species become extinct
through man-made neglect. I have
spent my life working to protect ani-
mals like elephants and whales. I
support those groups that invest in
improving the welfare of animals
abused by mankind.

I also recognize cultural differ-
ences. It is a tradition for many
people in the country to hunt
abundant deer, doves and other
wildlife, just as in big cities it is
traditional to patronize the arts. 

I have never liked people who
try to sell pyramid schemes. I
don’t like to see people conned by
fund-raising scams. I also have a
strong affinity toward truth.

So what I and others in my
organization promote is the conser-
vation of habitat and wildlife
resources. We advocate the use of
science-based wildlife management
techniques. And we wish to see the
humane, ethical and fair treatment
of all people whose customs and
traditions involve the sustainable
use of wildlife resources.

IWMC World Conservation
Trust believes that understanding
and respect for distinctive cul-
tural practices relating to the
management of wildlife resources
is as important today as the need
for science-based conservation of
all natural resources for future
generations.

And here’s why. Take the whale.
Of the 75 types of marine cetacean
(whales, dolphins, porpoise), only
five of the great whale species are
now endangered. That ’s great
news! Most at risk today is the
right whale, and the major obstacle
to its continued survival is acciden-
tal collisions with ships or entan-
glement in fishing nets.

Unfortunately, if you turn on the
TV, you get a different picture. All
whales seem to be endangered by
hunters from other countries. Surf
the Internet and you are urged to
give money to a plethora of groups
who pledge to save the whale. And
the fund-raising is aimed at chil-
dren and young adults.

In fact, countries like Japan
only hunt small numbers of com-
mon whale species and they do so
as part of a long cultural tradi-
tion. Stunts filmed by campaign
groups and sent by satellite to

news organizations give a false
picture of Davids fighting the
unconscionable Goliath. They
want our money, just like the guy
trying to persuade us to enter a
pyramid scheme.

Our ecosystem is a delicate bal-
ance between predators and prey.
We can protect species, often in
ingenious ways. In the 1980s, the
governments of South Africa and
Zimbabwe carefully managed
hunting of African elephants.
Their protection programs were so
successful that culling was neces-
sary to keep the population under
control. Revenue from the culling
was used to finance and sustain
the protection program itself. 

Unfortunately, man is not
always so wise. In the case of the
elephants, images of illegal hunt-
ing in Kenya and Tanzania per-
suaded the international commu-
nity to ban all sales of ivory. This
had little impact on the illegal
traders but halted the successful
sustainable approach. 

You don’t often find true con-
servationists being filmed for
stunts. And the person trying to
get you in on a pyramid scheme
isn’t really your best friend. To
find out more about real conserva-
tion please visit our Web site at
www.iwmc.org. Winning your
attention and moral support is
more important to us than receiv-
ing your checks.

Eugene Lapointe is President of
IWMC World Conservation Trust.
He was Secretary General of
CITES, the Convention on Interna-
tional Trade in Endangered
Species of Wild Fauna and Flora,
from 1982 to 1990. www.iwmc.org.

Animals Help Make The Outdoors Great

Conservation efforts should
focus on species that are truly
endangered.

(NAPSA)—Space travel could
be commercially viable sooner
than some people might think.
That’s because a new initiative
could make the price of leaving
the planet less out of this world
and help give more people access
to space than ever before.

NASA’s Space Launch Initiative
(SLI) is a five year, $4.8 billion pro-
gram to develop a next generation
reusable launch vehicle (RLV). The
RLV is meant to dramatically
lower the cost of reaching space,
while substantially increasing
safety and reliability.

The ultimate goal will be to
achieve a vehicle that is ten times
more reliable, with crew surviv-
ability 100 times greater, and at a
cost ten times less than today’s
launch vehicles. NASA recently
contracted with Boeing to study
technology concepts that can help
them achieve these objectives.

Under Phase I of the contract,
Boeing Phantom Works will study
airframe, vehicle subsystems,
operations and propulsion con-
cepts that could lead to a series of
cutting-edge alternative technolo-
gies. What they learn could even-
tually be applied to RLV design. 

Elsewhere at Boeing, their
Rocketdyne unit is developing an
advanced reusable rocket engine
that will boost safety and reliabil-
ity for future flight crews. New

leap-ahead technologies will
include crew survival-systems,
advanced tank and airframe
structures, advanced propulsion
and thermal protection systems.

“Our team is anxious to partici-
pate in this new era of space explo-
ration,” says Robert Schwanz, Boe-
ing Space Launch Initiative project
manager. “We’ve worked hard at
developing a strategy to achieve
NASA’s goals. Now the wheels are
in motion.”

Schwanz expects the program
to set forth what he calls “a new
precedent for all space travel.”
That could mean the sky would no
longer be the limit for a number of
American industries. 

Helping American Industry Fly High

A new initiative may make
space travel safer, less expensive
and eventually, commercially
viable.

What To Do When You
Can’t Pay Your Tax Bill

(NAPSA)—If you don’t have the
funds to cover what you owe Uncle
Sam, you’re not alone. You also
have options—many of them set
up by the IRS for people who find
themselves in such a situation.

If you find that you do not have
enough money to pay the IRS, the
most important thing to do—re-
gardless of this situation—is to file
your tax return on time. At the
same time, pay as much of what
you owe as possible. If you file late
or apply for an extension, you will
incur filing and payment penalties.

If you cannot pay cash, the IRS
has set up a system to take pay-
ments by credit card. But with
charging, you will have to pay a
2.5 percent convenience fee to the
intermediary company as well as
the interest charges on your credit
card.

If cash and credit are a problem,
request that the IRS allow you to
pay your taxes on an installment
basis. You can file Form 9465—
Installment Agreement Request—
if all your required returns have
been filed.

Payments can be made monthly
by an automatic withdrawal from
your checking account. You will be
charged a $43 fee plus interest
and a late payment penalty while
making payments.

If you cannot pay your taxes
with cash, credit or an installment
agreement, you may be able to
participate in the IRS’ Offers in
Compromise program. With this
program, the IRS may accept a
lesser amount due, if it involves
severe economic hardship or
extraordinary circumstances and
if resolution of the matter would
promote effective tax administra-
tion. These rules were not made
so taxpayers can avoid paying tax
but were made to enable the IRS
to help taxpayers in trouble.

Enrolled Agents are federally
licensed to represent taxpayers
before the IRS for audits, collec-
tions, and appeals. To find an
Enrolled Agent, call toll free 1-800-
429-4334 or visit the National
Association of Enrolled Agents
Web site at www.naea.org.

(NAPSA)—In addition to diet
and exercise, people with diabetes
can reduce their risk of heart dis-
ease and stroke with medication
such as ALTACE, says singing artist
and diabetes advocate Gladys
Knight. Knight is taking part in a
new patient education program to
urge Americans living with dia-
betes to “Know More, Do More” to
reduce their risk of having a heart
attack or stroke.

How often do the 25 million
Americans who own bread
machines use them? A few are
fanatical—like a Florida grand-
mother who has three bread
machines which she runs up to
150 days a year. With the latest
bread machine design break-
throughs, making great bread is
even easier. Newer bread
machines make larger loaves of up
to two pounds. Faster machines
cut preparation time by as much
as 75 percent, to as little as an
hour. Continuing a legacy of help-
ing bakers bake, Fleischmann’s
Yeast offers recipes and baking
tips at www.breadworld.com.

The latest development in lip
color comes with a kiss of ingenu-
ity, combining a plumper, treat-
ment and gloss in one. More than
just a lipstick, it helps increase
the size of lips as well as removing
wrinkles. The product, known as
Get Lip, uses L-arginine, an
amino acid found in food. When
combined with menthol, this
ingredient stimulates blood flow to
the lips, causing them to appear
fuller—generally within one week
of continued use.

The first all-female race for the
U.S. Senate was between Mar-
garet Chase Smith and Lucia
Marie Cormier in 1960. Republi-
can incumbent Smith won.

***
A prudent man does not make
the goat his gardner.

—Hungarian Proverb
***




