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(NAPSA)—When looking at a
used car, one of the first things
consumers ask about is the
mileage. After all, a vehicle with
40,000 miles on the odometer is
much more desirable than one
that’s logged 80,000 or more.

Perhaps, then, it is not surpris-
ing that a growing number of sell-
ers are trying to “turn back time”
on their cars and trucks, changing
the mileage to a lower reading
that artificially inflates the resale
value.

New research results from Car-
fax show that the number of cars
with rolled-back odometers has
increased 57 percent nationwide
over the last four years. For that
reason, used-car shoppers every-
where need to take every precau-
tion to avoid becoming a victim of
this rampant scam.

According to NHTSA, more
than 450,000 cases of odometer
rollbacks were reported in 2002,
but that number is likely much
higher today. Why? Experts
believe digital odometers, used in
the majority of vehicles built
nowadays, are easier to manipu-
late. Plus, there’s virtually no
physical evidence of tampering.

Carfax offers car buyers these
helpful tips to avoid buying a
rolled-back car:

•Demand a Carfax Vehicle His-
tory Report from the seller;

•Examine the wear on the ped-
als, steering wheel, floor mats, etc.

to make sure they are consistent
with the mileage reading; and

•Have a trusted mechanic
check the car ’s computer and
inspect the vehicle thoroughly
prior to purchase.

“Odometer fraud is alive and
well,” said Larry Gamache, commu-
nications director at Carfax. “Con
men continually find ways to cheat
the system, especially in a soft econ-
omy like this, and digital odometers
are no exception. We cannot stress
enough that consumers need to uti-
lize every resource available to help
protect them, starting with a Car-
fax Vehicle History Report. Simply
asking the seller for a Carfax
Report and questions about the car
helps separate the good guys from
the bad guys.”

As a service to consumers, Car-
fax lets you check for potential
odometer rollbacks free of charge
at www.carfax.com/odo.

Protect Yourself From Digital Odometer Fraud

Buyer beware: A used car with
low mileage may have had its
odometer rolled back.

(NAPSA)—When it comes to
relaxing getaways, many travel-
ers feel few things can top a spa
vacation.

In fact, a study by The Travel
Institute found that top reasons
for a spa vacation include reliev-
ing stress or to feel relaxed; pam-
pering and self-indulgence; and
feeling better about oneself.

And if you’re wondering
whether spa getaways are female-
only affairs, consider this: While a
majority of spa goers are female,
29 percent of spa goers are now
male, with that number expected
to continue to rise.

So what are some top spa get-
aways? You might want to check
out a unique, award-winning spa
nestled in the Allegheny Moun-
tains. Part of the world-class
Greenbrier resort, the spa—
already known for using natural
ingredients and indigenous miner-
als—recently launched a new
series of refreshing treatments
and packages. The indulgent offer-
ings include a Pumpkin Soufflé
Body Delight, Gingerbread Crème
Manicures and Pedicures, a Win-
ter Warming Package and a
Chocolate Covered Strawberries
Body Wrap.

To help make things even more
relaxing, the resort also offers a
“Just One More Day” package,
allowing travelers the opportunity
to stay for four nights at the price
of three. Guests will be able to
fully enjoy the over 50 recre-
ational activities, delectable
restaurants and other amenities
at a more leisurely pace, with the
addition of an extra day.

Of course, the resort’s world-
class dining could help ease your
mind as well. Its Main Dining
Room received Wine Spectator’s
prestigious “Best of Award of
Excellence” and its Sam Snead’s
at The Golf Club restaurant
received the magazine’s “Award of
Excellence.” The accolades recog-
nize the restaurant’s well-chosen
wine offerings and complementary
pairing of wine selections with
their respective menus.

Additionally, readers of Associ-
ation Conventions & Facilities
voted the destination a winner of
the 2008 Distinctive Achievement
Award and the getaway received
Meetings & Conventions maga-
zine’s 2008 Gold Key and Gold
Platter Awards.

For more information, visit
www.greenbrier.com.

Finding The Best Spa Getaways

The spa at one world-class resort
offers a variety of all-natural,
indulgent treatments.

(NAPSA)—As more baby boom-
ers reach retirement age, analysts
say it could pay to give some extra
thought to taxes.

Indeed, tax efficiency and divi-
dends will become important in-
come streams for a growing num-
ber of retirees. And, according to a
recent survey, investor interest in
tax management strategies—which
can help avoid the loss of returns to
taxes—is on the rise.

One key to protecting your
assets could be to work with a
financial advisor, since investors
who do so are twice as likely to
invest in mutual funds that are
specifically designed to minimize
the effects of taxes. But it’s also
important to understand the tax
picture. This quick quiz from
Eaton Vance could help:

Questions
1. T or F? For the average tax-

able mutual fund investor, about 2
percentage points of return were
surrendered to taxes each year
over the past decade.

2. T or F? The highest tax rate
on both qualified dividends and
long-term capital gains today is 15
percent.

3. T or F? Tax-managed stock
funds, municipal bond funds and
variable annuities are examples
of investments best suited to be
held outside of a qualified retire-
ment plan such as an IRA or
401(k).

4. T or F? AMT stands for
“Alternative Minimum Tax.”

5. T or F? All municipal bonds
are “tax-free” and therefore are
not subject to the Alternative Min-
imum Tax.

Answers
1. True. Over the past 10

years, taxable mutual fund in-
vestors gave up between 1.3 and
2.2 percentage points of return
because of taxes.

2. True. The Jobs and Growth
Tax Relief Reconciliation Act of
2003 reduced the tax rate on qual-
ified dividends and long-term cap-
ital gains from almost 39 percent
to 15 percent. This now gives
investors two incentives to better
manage the tax consequences of
their investments.

3. True. The optimal use for
each of these tax-advantaged
investments is outside of a quali-
fied retirement plan. Investors
should generally use their quali-
fied retirement plans to shield
investments that would otherwise
be fully taxable. Investors who are
unsure of how best to use qualified
plans should consult a financial
advisor to help them make the cor-
rect investment decisions.

4. True. The Alternative Mini-
mum Tax, or AMT, is calculated
alongside ordinary income tax for
all households. Under the AMT,

taxpayers must pay whichever is
higher, the AMT—usually 26 per-
cent to 28 percent of income—or
their typical blended tax rate. The
AMT was originally adopted in
1969 to ensure that the wealthy
would pay taxes. But, because the
AMT’s exclusion level is not infla-
tion-indexed and incomes have
risen, many middle-class American
families are now subject to this
tax. Without additional legislation,
the AMT could affect nearly half of
households earning between
$75,000 and $100,000 by 2010.

5. False. Municipal bonds
issued by entities—such as housing
agencies, airports and industrial
developers—are subject to the AMT
because their use is considered out-
side of government purposes. These
bonds, which comprise about 10 to
12 percent of the overall municipal
bond market, are popular with
municipal bond investors (includ-
ing some mutual funds) because
they tend to provide income (yield)
that is about 0.25 percent higher
than similar AMT-free bonds.
While this can provide a good
source of income for investors who
are not subject to the AMT, after-
tax yield comparisons between
these bonds are not favorable for
AMT-paying investors. Because
AMT status may not be clear until
the end of a tax year, municipal
bond investors should ensure that
holdings are AMT-free.

For more information or to begin
learning how changing government
regulations might affect your tax
returns in the coming years, visit
www.eatonvance.com/mediacenter
or call 800-225-6265.

Understanding The Changing Tax Picture

An increasing number of retirees
will be living on dividends in
coming years.

(NAPSA)—For anyone involved
in international business or inter-
cultural relations, a new book
offers a unique collection of busi-
ness experiences in virtually every
headline-grabbing hot spot in the
world.

“Lies, Bribes & Peril: Lessons
for the Real Challenges of Inter-
national Business” (iUniverse)
was written by Ron Cruse, a suc-
cessful entrepreneur who has
traveled nearly 2 million miles
throughout a career that mirrors
the rise of the global marketplace.

From Russia to Zimbabwe,
from Pakistan to Nigeria and from
Germany to Afghanistan, Cruse
relates the stories of his dealings
with an unusual cast of charac-
ters—a gentle Sudanese, a Har-
vard-educated Saudi, a Masai
guide, an Indonesian shopkeeper,
a Kazakh official, an Iraqi driver
and many more—in a way that
entertains as well as informs.

The author’s fast-paced, enthu-
siastic style vividly illustrates
how culture affects perceptions,
actions, thinking, communication,
legal frameworks and even per-
sonal security when doing busi-
ness globally. In addition, the
book powerfully demonstrates
how attempting to transcend
political borders and cultural
divides can transform even ordi-
nary events into bizarre chal-
lenges that must be carefully nav-
igated to ensure success.

The experiences portrayed are
real and written from firsthand
experience. The lessons in the
book highlight Cruse’s adven-
tures, from the harrowing (using
cultural leverage to escape foreign
detainment) to the hilarious. This
unique book provides an educa-

tion not to be found in any class-
room in the United States, and
includes lessons that address:

• A global outlook on interna-
tional communications strategies;

• Major underlying principles
that affect both foreign and
domestic business practices, in-
cluding the concepts of bargain-
ing, using leverage and logic, and
saving face; and

• The importance of examining
international business interac-
tions through a cultural lens to
recognize how different people use
different values to communicate
and do business.

“Lies, Bribes & Peril” is avail-
able at Amazon.com, Barnes and
Noble bookstores and at
www.liesbribesandperil.com.

Lessons Not Taught In Business Schools

An expert in international busi-
ness relations shares the first-
hand lessons he’s learned in an
intriguing new book.

(NAPSA)—If you’re like most
auto owners, you assume parts
made by your vehicle manufac-
turer will be used to repair colli-
sion damage to your vehicle. Not
necessarily so, report the experts
at Ford Motor Company. “Parts
made overseas or salvaged from
other vehicles may be used.”

***
Resources such as Epocrates

have money-saving information on
prescription drugs readily available
online or for download to your
Palm, iPhone or BlackBerry device.
This type of free resource helps you
cut costs while still keeping
healthy. Visit www.epocrates.com.

***
If you need collision repair,

select a reputable body shop, read
the estimate and repair order care-
fully and make your preference for
parts known—before repairs begin.
Inspect all repairs carefully before
you sign off on the job.




