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by Amy Ziff 
(NAPSA)—During the holi-

days, many parents send their
kids to visit family across the
country.  

Though there may be days
when you want nothing more than
to ship your devilish children off, I
know they’re truly your most pre-
cious cargo. So, be sure to follow
protocol before sending your child

along.   
C h i l d r e n

(ages 5-14) trav-
eling alone by
air are consid-
ered “unaccom-
panied minors”
(UMs) by most
carriers. UM
status requires
advance paper-
work and ar-

rangements resulting in special
attention by airline employees,
which means your children are
going to be looked after.   

An airline employee will meet
you at check-in and escort your
child to the gate. Once onboard,
your child will be given extra
attention from the crew. They’ll be
assisted with baggage, shown the
lavatories and emergency exits
and maybe even the cockpit if
there’s time. Upon arrival at the
destination airport or during lay-
overs, kids are escorted from the
gate pick-up and released only
when they are claimed by the
named guardian. Not surprisingly,
this service comes at an additional
cost which generally ranges from
$40-$75 per child for each leg of
the journey.   

Parents may want to pack
snacks along with toys from home,
which not only entertain, but pro-
vide comfort in new surroundings.
Remember to leave ample time for
filling out the required paperwork
at the airport and try to remain
there until the flight has departed. 

When traveling internation-
ally,  the rules for UMs are
slightly different and vary by
country. Contact the U.S. con-
sulate or embassy to verify poli-
cies at www.travel.state.gov. Doc-
ument the time period in which
your child will be traveling, in the
language requested. If your child
is traveling with only one parent,
written proof of sole custody or a
notarized letter of consent from
the other parent will be required.

Tips to Help Your Kids When
Traveling Alone: 

• Remind kids to seek help
only from uniformed personnel

• Prepare them with a cash
stash (for emergencies only!) 

• Establish scheduled times to
call home (pre-arrange use of a
cell phone or calling card) 

• Remind your child to proceed
on and off the plane only with an
airline representative

Above all, prepare your kids.  It’s
wise to talk about what they may
encounter on the journey so they’ll
be prepared as they learn first-hand
about the excitement of traveling.    

• Ms. Ziff is Travelocity’s Edi-
tor-at-Large. To sign up to receive
Amy’s weekly tips on timely and
helpful travel topics, e-mail
Amanda@vollmerpr.com or visit
the “Travel Tips from A to Z” Web
page at www.travelocity.com/atoz.
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New Loan Keeps
Homeowners Flexible

(NAPSA)—Homeowners in
need of cash may want to capital-
ize on a new mortgage program.

Called the FlexSaver ARM, it
resembles a traditional first-lien
mortgage. However, since it is a
first-lien, home equity line of

credit, it offers borrowers more
flexibility and control over their
monthly payments. Another bene-
fit is that loan amounts can be as
high as $1 million. 

Monthly payment options offer
attractive benefits to borrowers
who are looking for ways to man-
age monthly expenditures. 

For instance, if the available
credit balance on the loan is
greater than or equal to the pay-
ment due, borrowers can use one
of their Equity Credit Line Checks
to make the monthly payment.

They can also pay the minimum
balance due or pay the full princi-
pal and interest amount. This last
option enables borrowers to reduce
the principal balance, freeing avail-
able credit and reducing future
payments and interest charges.  

Another advantage of the pro-
gram includes rates below prime, for
qualified home buyers when the
down payment is 20 percent or more. 

Certain restrictions may
apply. To learn more, visit www.
countrywide.com or call (800)
747-1871.

A new mortgage program lets
borrowers use their line of credit
to make a monthly payment.

✁
Note to Editor: This loan is not avail-
able in Arkansas and Texas.

(NAPSA)—To protect your car
from theft, it can be important to
know how at risk you are. On
average, one out of every 153 reg-
istered motor vehicles is stolen
nationwide. The annual cost of
vehicle theft to consumers, includ-
ing insurance premiums, is
approximately $7 billion.

While Honda Accords and Toy-
ota Camrys are the most often
stolen cars, according to a recent
report by the National Insurance
Crime Bureau, all vehicles are at
risk.

There are a number of things
you can do to keep your car to
yourself. For example, a surpris-
ing number of cars are stolen
with the keys in the ignition, left
by a driver taking a minute to
stop at an ATM or to grab a cup of
coffee.

“This is primarily a crime of
opportunity; these are not profes-
sional car thieves,” said Lt. Dave
Grassi of the Erie, Pennsylvania
Police Department. “Juveniles see
a car left running and unattended
and think, ‘This will be easier
than I thought.’”

Here are some more tips to
keep your car from being a target:

• Park in well-lit areas, prefer-
ably in attended lots. If you have
to leave your key with an atten-
dant, leave only the ignition and
door key.

• Don’t leave valuables in
plain view.

• If your vehicle is rear-wheel
drive, back into your driveway to
make towing more difficult for
thieves. Conversely, if your vehicle
is front-wheel drive, pull forward
into your driveway.

• If you have access to a ga-
rage, use it. Lock the garage door
as well as your vehicle.

• Foil thieves with ignition kill
switches, which prevent the engine
from starting, or fuel kill switches,
which halt the fuel supply. 

• Floorboard locks disable the
gas or brake pedal and prevent
the use of these pedals, and gear-
shift locks to disable the clutch,
preventing shifting of the trans-
mission. Tire or wheel locks can
also be used to prevent the vehicle
from moving.

• Invest in a brightly-colored
steering wheel lock such as The
Club, which prevents the steering
wheel from being turned and can
be a deterrent that encourages
thieves to move on to more vulner-
able vehicles. It might even qual-
ify you for an insurance discount.
The Club is recommended by the
Fraternal Order of Police.

For more information and tips,
go to www.theclub.com.

Reducing Your Car Theft Risk

Don’t leave your car running
when you step out; a thief only
needs a minute to drive off.

(NAPSA)—The holidays are a
time of joyful bliss for parents
everywhere, especially moms, but
they can also be chaotic—day
after day filled with shopping,
decorating, baking, wrapping and
don’t forget cleaning! All of this
leads to a very overworked mom
...enter the children.

Children grow up expecting to
receive tons of presents around

the holidays. It’s
time to explore
what kids can
do to give back
to their ex-
hausted par-
ents. This year,
adults can be
inspired to get
their children
involved with
household tasks

by having some “Good Clean Fun”
courtesy of Procter & Gamble.

The “Good Clean Fun” program
provides safe, fun and interesting
ways to teach children responsibil-
ity and the satisfaction of a clean,
organized home. 

Made up of P&G’s entire Home
Care division—Swiffer, Dawn, Mr.
Clean, Cascade and Febreze, the
“Good Clean Fun” program pro-
vides parents with the means to
engage children to work alongside
them during the cleaning process
—and learn the value and merit of
a job well done. Tips include:

• Recruit them as “scent detec-
tives,” searching the house for foul
odors and reporting them to the
Scent Warden—you.

• Have them dry the plas-
ticware after you wash it, and
reward them after by letting them
play with the bubbles.

• Make neatness fun. Have
your children race each other, the
clock or even you (you can let them
win) getting toys, clothes and
other things off the floor. After
you’ve crowned a winner, you can
help them sweep or mop up.

• Keep a cleaner near the art
supplies for when your kids draw
on the walls—a way to teach the
valuable lesson that mistakes
need not be permanent.

• Play a guessing game: how
many spoons are in the dish-
washer? A close guess gets a
small prize,  exactly right,  a
larger one.

For more Good Clean Fun hints
and tips, log on to www.home
madesimple.com, where you can
enter to win $50,000.

Good Clean Fun Around The Holidays

Start your kids on neatness
habits that will last a lifetime with
Good Clean Fun.

(NAPSA)—It happens every
morning in homes across America.
People make their way out of bed
and are awakened by the feel of
icy cold bathroom or kitchen tile
on their bare feet. 

Not exactly how you want to
start the day? There are options.

Imagine hitting that tile and
your feet being greeted by a “just
right” surface temperature of
between 84 and 90 degrees. The
growing trend of installing hard
surface floors has raised the
demand for warming systems that
deliver toasty comfort rather than
a frigid chill.

“The floor warming industry
has come a long way in a very
short period of time,” said Jona-
than Blair, an architect for RTKL
& Associates in Chicago. “Cold tile
has always been the one draw-
back for so many people who have
wanted hard surface floors
throughout their homes. Now
there’s a variety of affordable
solutions that can keep those
floors comfortably warm.”

Nuheat is one of the options for
those interested in an electric
radiant floor warming system.
This Vancouver-based company
has expanded into the U.S. and
manufactures 1⁄8-inch think elec-
tric mats that can be installed
under tile, stone and marble
floors—three surfaces most popu-
lar in bathrooms and kitchens.

“Nearly four million bathrooms
and kitchens will be remodeled in
the U.S. this year,” said John
Rose, president of Nuheat. “These

are rooms that typically have hard
surface floors, which are more
enjoyable to homeowners once we
take the chill away.”

Nuheat mats are composed of
thin heating wires laid directly
between the sub-floor and tile.
The mats work much like an elec-
tric blanket. A certified electrician
connects the system to your
household wiring, and the system
can then be controlled by a pro-
grammable thermostat. 

Electric radiant heat is a cost-
effective solution for warming
large and small hard surface floor
areas. The cost of installing the
Nuheat system in an average size
bathroom typically ranges around
$500 and will operate on less than
10 cents a day. The mats carry a
25-year warranty.

Hard Surface Floors Are Heating Up

Warm tile floors are a growing
trend in the U.S.

***
There is never a new fashion,
but that it is old.

—Chaucer
***

***
No one is so generous as one
who has nothing to give.

—French Proverb
***

***
In any contest between power
and patience, bet on patience.

—W.B. Prescott
***




