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(NAPSA)—According to the
Federal Trade Commission (FTC),
many Americans are losing money
to criminals and con artists oper-
ating beyond the boundaries of
the United States.

Some scammers are based in
Canada, where they operate tele-
marketing “boiler rooms” pitching
bogus products, services and
investments. They believe they
won’t get caught if they target citi-
zens in another country.

But now partnerships among
law enforcement agencies in the
U.S. and Canada are making it
tougher for cross-border scam
artists. The organizations work
together to investigate and prose-
cute cases and shut down the
boiler rooms.

A current ploy used by some
criminals is to lure Americans into
buying phony “low-risk” chances
in supposed high-stakes foreign
lotteries. Victims of these scams
not only lose their money, but also
risk violating federal law, which
generally prohibits playing lotter-
ies by phone or mail. 

According to the FTC consumer
complaint database, cross-border
scams seem to be a growth indus-
try. Ontario, Quebec and British
Columbia rank fourth, sixth and
20th among states and provinces
as a geographic source of fraudu-
lent telemarketing activity.

Although the FTC and Cana-
dian agencies have joined forces to
present a united front in the fight
against telephone fraud by shar-
ing information and resources,
consumers still are in the best
position to spot—and stop—these
kinds of scams. 

Identifying cross-border fraud
can be difficult. Canada and most
Caribbean island nations use tele-
phone area codes that are inte-
grated with the U.S. phone system
and accessible by direct dialing,
without long, cumbersome and
obvious foreign “country codes.”

Here are steps consumers can
take to stop telephone fraud,
whether it’s across the border or
crosstown.

• Ignore offers to buy tickets
in a foreign-based lottery, no mat-
ter how tempting it seems.
Except for legitimate state lotter-
ies, it is a violation of U.S. law to
participate in foreign lotteries by
phone or mail. You’ll also lose
your money—these offers are
usually a scam.

• Don’t pay for a “free” prize or
gift. Free is free. Telephone solici-
tations that require an up-front
fee for advance-fee loans, uniden-
tified investment opportunities or
prize promotions are against U.S.
law.

• Keep credit card and bank
account numbers private. Don’t
give them to anyone who asks
during an unsolicited sales pitch.

• If you don’t recognize a tele-
phone area code, check it out in
your telephone directory. 

The FTC works for the con-
sumer to prevent fraudulent,
deceptive and unfair business
practices in the marketplace and
to provide information to help con-
sumers spot, stop and avoid them. 

To file a complaint or to get free
information on consumer issues,
visit www.ftc.gov or call toll free,
1-877-FTC-HELP (1-877-382-
4357); TTY: 1-866-653-4261. 

Don’t Let Scam Artists Make You A Lottery Loser

International criminals have
been trying to lure Americans
into buying phony chances in
supposed high-stakes lotteries.

(NAPSA)—As stock market
volatility, economic uncertainty
and corporate bankruptcies fuel
the national debate about retire-
ment security, there has never
been a better time for financial
education that emphasizes long-
range retirement planning. With
this in mind, the Florida Retire-
ment System (FRS) is offering
Florida public employees a new
financial planning and retirement
counseling program providing
free, unbiased financial planning
guidance. The education program,
called the MyFRS Financial Guid-
ance Program, is being offered as
part of the FRS’ introduction of a
new defined contribution retire-
ment plan for public employees. In
addition to the traditional pension
plan they’ve always had, more
than 600,000 public employees
now have the option of selecting
an Investment Plan, similar to
401(k) plans offered in the private
sector (although the new FRS
plan only contains diversified
investment funds).

The new MyFRS Financial
Guidance Program provides the
resources to not only help Florida
public employees make an in-
formed choice about which retire-
ment plan will best meet their
individual needs, it gives them
access to unbiased professionals
who will help them evaluate their
retirement goals and develop a
plan to meet those goals. The Pro-
gram addresses the need for unbi-
ased, employer-sponsored finan-
cial guidance and planning
assistance, which has been an
ongoing Congressional focus.

“The objective of the MyFRS
Financial Guidance Program is to
tell, not sell,” said Keven SigRist,
chief of the Office of Defined Con-
tribution Programs for the
Florida State Board of Adminis-
tration. “No matter which retire-
ment plan an employee may
choose, the Financial Guidance
Program provides free and

impartial financial and retire-
ment planning and personalized
support that will  extend far
beyond the plan choice period.”

The MyFRS Financial Guid-
ance Program was first introduced
to employees covered by the FRS
in the spring of 2002. It includes:

• Online and toll-free one-on-
one retirement and financial plan-
ning counseling;

• Thousands of in-person
workshops across the state;

• Personalized Benefit Com-
parison Statements comparing the
two retirement plans;

• MyFRS.com Web site for
plan options and general retire-
ment planning information; and

• Retirement Choice kit of
printed materials on the plans
mailed to all FRS employees.

These resources present the
advantages and disadvantages
associated with both plans so
employees can make the best
choice for their individual retire-
ment needs. The program also
provides all FRS employees with
ongoing retirement planning guid-
ance to emphasize a long-term
approach to saving and investing.

For more information about the
MyFRS Financial Guidance Pro-
gram, log onto myFRS.com or call
1-866-44-MyFRS. More informa-
tion on the Florida State Board of
Administration and the Florida
Retirement System is available at
www.fsba.state.fl.us.

New Florida Education Program Is On The Money

Financial education helps pub-
lic employees make informed
retirement choices.

Editor’s Note: My FRS Financial Guide Program is available only in Florida.
✄

by Dr. Judy Kuriansky
(NAPSA)—Lust may cool, but

passion can be rekindled. Over
time, couples may take each other
for granted because they feel com-
fortable together. But feeling com-
fortable doesn’t mean giving up

exciting feelings. To
keep love alive in
later years, partners
need to make some
effort to continu-
ously nurture their
relationship.

• “Treat each oth-
er as new”—Couples

initially try to impress one
another, ask questions and listen
attentively. They want to know
everything about each other and
think of fun activities to do
together. As years pass, many stop
asking questions, fall into a rut,
and take each other for granted.
The solution: Treat each other like
new lovers eager to intrigue. Don’t
assume you know everything;
there is always more to learn.

• “Make love not war”—In-
stead of focusing on what has
always bothered you, think of new
things to appreciate. Stop during
an argument and abruptly say or
do something nice. It may feel
unnatural at first, but it will
break your fighting pattern. 

• “As if”—Instead of complain-
ing about how things are not the
way you want, act “as if” they are.
This may sound like pretending,
but it works. Acting as if things
are a certain way makes it more
likely they will actually become
that way. Why continue in a pat-
tern that makes you unhappy? Be
willing to be satisfied.

• “The way we were”—Go back
in time and relive the relationship
at its best. Remembering and
reliving good times revives good
feelings and helps you initiate
new positive patterns.

• “Making time”—As you get
older, you create patterns about
how you use your time. If these
activities have drawn you apart,
schedule specific time together.
Make time at the beginning and
end of every day for a hug and
sharing feelings. And make
extended time to be together sev-
eral times a week. 

• “I still do”—Create a special
event to restate your vows to each
other. In this recommitment cere-
mony, explain your devotion in
detail. Exchange a gift to seal the
renewed loving deal.

To read other articles by Dr.
Judy, you can visit the Web site at
www.matureamerica.org/just_for_
women.

Tips To Keep Your Love Alive In Later Years

Dr. Judy

FOR OLDER
AMERICANS

Protecting Senior Parents
(NAPSA)—Each year, illegal

telemarketing and mail fraud
schemes rob consumers—often
senior citizens—of their hard-
earned life savings. The U.S.
Postal Inspection Service (USPIS)
urges people to discuss this issue
with loved ones, particularly their
parents, to help make sure that
fraud doesn’t hit home.

Many of the schemes that tar-
get seniors are sweepstakes,
where the “winner” must pay a
small processing fee in order to
claim his/her “prize.” However, an
increasingly common occurrence
is the charity solicitation call,
where people are asked to pledge
money to help some seemingly
worthy cause.

To help protect your family,
make sure they all know the fol-
lowing steps to take:

• Protect your financial infor-
mation. Don’t ever give out credit
card numbers or bank account
numbers over the phone unless
you initiated the phone call.

• Don’t be pressured into send-
ing money in advance. If it’s a
legitimate contest, you don’t need
to pay anything to receive your
prize. In addition, if you don’t
remember entering a sweepstakes,
it’s probably best to be suspicious
of a notice claiming you won.

• Get all information in writing
before your agree to a purchase.

If you have been victimized, or
want more information, call the
Federal Trade Commission toll-
free at 1-877-987-3728 or visit
www.usps.com/postalinspectors.

People should regularly speak
with their parents to help protect
them against fraud.

(NAPSA)—It seems every-
where you look today people are
talking about their latest “do-it-
yourself” project for everything
from home improvement to self-
improvement. It makes perfect
sense. When you’re in charge of
the project, it is usually more
affordable and rewarding. You can
work at your own pace—not at the
mercy of someone else’s schedule.
And because you are in control,
you get the results you want. 

So if it works so well for
kitchen remodeling, hair coloring,
and skin care, why not for teeth
whitening? Well now you can
whiten your teeth at home, on
your own time, without changing
your routine and for a lot less
time and money than you think. 

Everyone wants whiter teeth
but until now, most procedures
took up valuable time and money.
New Colgate® Simply White™ is
the first-of-its kind major at-home
teeth whitening gel product that
is easy to use, effective, and
affordable. Because it is a clear
gel that you brush on with an
applicator, there is no need for
trays or strips. 

“Too often people think they
have to spend a lot of time and
money to look good,” said Kim
Johnson Gross, a style expert who
is also the editor of a new lifestyle
magazine, Chic Simple. “At Chic
Simple, we are always looking for

products that are more effortless
—that make life easier, are more
affordable and make you feel bet-
ter. Simply White™ delivers on all
these fronts.”

With Simply White™ you can
have whiter teeth in two weeks
without changing your routine.
You just apply the clear gel to
your teeth twice a day, let it dry
for 30 seconds and wait 30 min-
utes before eating and drinking.
For even more convenience, the
whitening gel comes in a small
bottle, making it easy to carry in a
jacket pocket, purse or in your
overnight bag.

“A smile is such an easy way to
improve your overall appearance,”
said Johnson Gross. “When you
feel good about your smile, you
will have more confidence.” 

Do-It-Yourself Beauty Begins with a Whiter Smile

Careful personal grooming,
such as whiter, brighter teeth, can
help to convey self-confidence.

***
Imagination is always the fab-
ric of social life and the dynamic
of history.

—Simone Weil
***

***
It is better for a city to be gov-
erned by a good man than even
by good laws. 

—Aristotle
***




